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EQUITABLE MILESTONES 





1859—The Equitable founded on a mutual basis by 


Henry B. Hyde and associates. 


1861—Limit of risk increased from $5,000 to $10,000. 


1862—Conditional (Binding) Receipts first authorized. 


1865—First Dividend Paid to Policyholders at End of 


First Five Years. 
First Policy Issued with a Trustee Beneficiary. 
1866—L imit of risk on one life increased to $25,000. 
1867—Annual Dividends introduced. 


1868—Deferred Dividend Insurance introduced. 
Limit of Risk on one life increased to $50,000. 


1869—Travel and Residence Liberalized. 
Grace in Payment of Premiums. 
1879—Three-year Incontestable Clause introduced. 


1880—Insurance granted to Women. 
Occupational Sub-Standard Ratings. 


1881—Survivorship Annuity. 
1883—Immediate Payment of Death Claims. 
Life Annuity. 


1884—Limit of risk on one life increased to $100,000. 
25th Anniversary of the Society. 


1886—Freedom of Travel and Residence granted. 
Two-year Incontestable Clause introduced. 


1888—Deferred Annuity. 

1894—Right to change the Beneficiary. 

1896—Cash Surrender Values first allowed. 
Limit of risk on one life increased to $200,00¢. 
Policy Loans introduced. 

1900—Automatic Surrender Values. 
Extended Term Insurance. 


1901—First Schools of Instruction for Agents. 
1905—Convertible Policy. 

Two Life Annuity. 
1907—Optional Method of Settlement introduced. 
1909—Age limit reduced to 15. 

First Correspondence Course. 

5oth Anniversary. 


1910—First $100,000 Club organized. 
Corporate Policy. 


1911—Group Life Insurance. 
Refund and Cash Refund Annuities. 


1912—Agency Clubs organized. 
First Disability Waiver Clause. 


1913—First Policyholders Service Campaign. 
1914—Income Bond. 


1917—Double Indemnity. 
Post Mortem Dividends. 


1919—Educational Fund Agreement. 


1920—Endowment Annuity at 65. 
Group Accident and Health Disability. 


1921—Limit of risk on one life increased to $300,000. 
Additional limits by reinsurance. 
Retirement Annuity. 
Salary Continuance Agreement. 
1922—Cash and loan values given at end of two years. 
Group Accidental Death and Dismemberment. 
Limited Owner Policy. 
1924—Inheritance Tax service. 
1925—Complete Mutualization under 1917 plan. 
Age limit reduced to Io. 
1926—Two-year Initial Term Policy. 
Five-year Automatic Term. 
Non-Medical for Policyholders. 
Salary Savings. 
1927—Group Annuities. 
1929—Monthly Premium Insurance. 
General Non-Medical. 
1930—Special Life Annuity. 
1931 —Economic Adjustment Policy. 
1933—Optional Retirement Policy. 


1934—Family Income Policy. 
75th Anniversary. 
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THE THIRD. OF A SERIES 


(This advertisement appears in The Saturday Evening Post, 
“December 15, 1934, and in Time, December 17, 1934.) 








Every policyholder 


owes a debt to 
Queen Elizabeth 


What might be called the first official approval of life in- 
surance was given by Queen Elizabeth when she granted a 
charter to the first English life insurance company in 1574. 


Life insurance in those days was not at all as we know it 
today. It attempted little more than to set up a modest sum 
“to bury the insured in decent fashion.” 


Small as was the beginning, Elizabeth’s royal approval gave 
a needed impetus to “this new, useful service to mankind.” 


It was several centuries later before life insurance as we 
know it today came into being. Little did Elizabeth dream 
that the day would come when life insurance would make 
possible a guaranteed income for living policyholders as well 
as for their beneficiaries. 


An example of modern Life Insurance: One of the many 
guaranteed income policies typical of modern life insurance is 
National Life’s Family Income Plan. In one policy it pro- 
vides, in event of your death, (1) a guaranteed monthly in- 
come for your family until your youngest child has reached 
maturity, (2) and a guaranteed cash payment to your wife at 
the end of such income period, (3) or, if you outlive these 
maximum needs, a guaranteed retirement income for yourself. 


NATIONAL LIFE 


INSURANCE COMPANY 


Home Office- 
Montpelier, 











VERMONT 





THE IDEA PROSPECTS HAVE that they can 
afford to “let it go for awhile” probably costs 
you more sales than any other one factor. They 
put you off: “It sounds very interesting, but I’m 
sort of hard up just now; later on I'll be able to 
handle it better . . .” 

But here is an advertisement that goes right to 
the heart of this selling problem. Using a story 
that no father of a family can help applying to his 
own personal case, it shows clearly and dramati- 
cally the danger of waiting, of postponing needed 
insurance protection. 

Nor does it leave the reader there. It goes on 
to show him why he need no longer wait, shows 
him that The Union Central Life’s new Multiple 
Protection Plan offers every kind of protection 
he would like to have, both for his family’s 
future and his own—all in one policy that he can 
afford immediately. 

In a word—it leaves him in an unusually re- 
ceptive mood for the next Union Central man 
who calls . . . a fact that is being reflected in 
the daily production records of the Union Cen- 


tral field force. 
The 


UNION CENTRAL 


Life Insurance Company 


CINCINNATI 
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Should Publicize 
Degenerative Ills 


New York Life Medical Director 
Says Middle-Age Diseases 
Are On Increase 


GIVES MORTALITY DATA 


Suicides and Bright’s Disease Deaths 
Drop; Estimate 1,400,000 Deaths 
in U. S. This Year 


Life companies in drawing attention 
to early signs of diseases of middle life 
can aid greatly in prolonging life after 
40 and will be helping not only them- 
selves but all humanity, Dr. R. A. Fra- 
ser, chief medical director New York 
Life, said in his address on “Life Insur- 
ance in the Service of America’s Health” 
at the annual meeting of the Associa- 
tion of Life Insurance Presidents in New 
York City. 

The population of the United States 
is now adult and mature and the prob- 
lems to be faced are those of maturity 
rather than of infancy and childhood. 
Life companies, he said, can continue to 
be of service by compiling figures show- 
ing mortality trends, but they should 
go further than this by following re- 
sults back to the original cause through 
rigid research of the available material. 
Results of such research indicating the 
earliest symptoms and signs which lead 
to the high death rate from degenera- 
tive diseases, he feels, might be widely 
published for the benefit of the general 
public and use of the medical profes- 
sion, 

Subjects Taken Up 


He discussed blood pressure, cancer, 
automobile accidents, health — service, 
conservation examinations and_ public 
education. 

The experience of a group of com- 
panies reporting to the Life Presidents, 
representing 90 percent of the total life 
iisurance in force in the United States 
Shows for 1934 a death rate of 846.3 per 
100,000 policyholders, or 37.6 more 
deaths per 100,000 than in 1933, a rela- 
tive increase of 4.6 percent. An esti- 
mate based upon insured and general 
y mortality trends is that total deaths in 
this country this year will approximate 
1,400,000, or an increase of 58,000. These 
figures are no reflection of a poor rec- 
ord in 1934, but rather are because of 
an unusually fine record in 1933, when 
mortality rate for general population 
was the lowest on record. 

Splendid mortality gains made in the 
years of 1931-1933 tend to minimize 
significance of the 1934 rise. Dr. Fraser 


(CONTINUED ON PAGE 17) 
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Big Problems Before Life Company Heads 





Companies’ Assets Setup 


Analyzed by O. J. Arnold 





Survey of the assets structure of 49 legal reserve life companies of 
the United States, representing about 92 percent of all the legal reserve 
life company assets in this country, indicates that it may be anticipated 
with the highest degree of certainty that payments to policyholders 
and beneficiaries will continue over a long span of years, O. J. Arnold, 
president Northwestern National Life, stated in a fine address on “In- 
vesting for Security—A Life Insurance Service,” at the annual meeting 
of the Association of Life Insurance Presidents in New York City. He 
said this certainty is based on sound stewardship characterizing ad- 
ministration by United States legal reserve life companies of funds 


entrusted to their care which approxi- 
mate $21,800,000,000 at the end of this 
year. This sum represents increase of 
about $904,000,000 for the year and ap- 
proximately $4,318,000,000 since 1929. 


Great Demand for Security 


It indicates, he said, perseverance of 
many millions of Americans in their ef- 
fort to provide in face of present hard- 
ship future protection for themselves and 
dependents, and also wisdom and ex- 
pert skill with which life companies have 
succeeded in conserving funds. Respon- 
sibilities of life company stewardship 
rarely have required greater wisdom and 
judgment than in the recent years of de- 
pression, he said. There has been rela- 
tively little new corporate financing or 
new building construction, which cre- 
ated a situation in the investment mar- 
ket wherein the supply of first-class 
long-term securities and adequate inter- 
est rates have not been equal to the de- 
mand of life companies. 

This resulted in much buying of short 
term government obligations at com- 
paratively low interest rates, and, to a 
lesser extent, short time corporation se- 
curities, also at low return. This is only 
a temporary trend, however, he empha- 
sized; the reversion to long-term invest- 
ment when the market again becomes 
attractive will be facilitated by a rela- 
tively high degree of liquidity resulting 
from the present short term security 
holdings. 

Distribution of Assets 


Companies reporting to the Life Presi- 
dents showed total assets $20,050,000,000. 
Of this amount, 42.6 percent represents 
bonds and stocks, 27.5 percent real es- 
tate mortgages, 16.5 percent policy loans, 
real estate 7.7 percent, cash 2.8 percent, 
collateral loans and all other assets 2.9 
percent. 

Real estate mortgage holdings of the 
49 companies total $5,507,000,000, or 27.5 
percent of total assets, a decline from 
the peak of $7,089,000,000 at the end of 
1931. The highest proportion of life in- 
surance assets ever invested in mort- 
gages was 43.1 percent at the end of 
1927. Farm mortgages now total $1,- 
165,000,000, or 5.8 percent of total as- 
sets, as compared with $1,983,000,000 at 
the end of 1927. 

In 1929 the companies held at least 
30 percent of assets in urban mortgages, 





whereas now 21.7 percent or $4,342,000,- 








000 is held. Corporate holdings are $5,- 
578,000,000. Railroad securities total $2,- 
929,000,000, or 14.6 percent of assets. In 
the depression years there has been com- 
paratively little change in volume of 
railroad investments held by life com- 
panies, only $80,000,000 more than at 
the end of 1929. There has been con- 
siderable investment in public utility se- 
curities, present holdings being $1,913,- 
000,000, or 9.5 percent. Between 1921 
and the end of 1931 the amount of life 
insurance funds invested in municipals 
increased from $224,000,000 to $1,814,- 
000,000, and in the five-year depression 
period net gain in these securities was 
$463,000,000. 

Other corporate securities show com- 
paratively narrow fluctuation range, per- 
centagewise. Corporate securities other 
than railroad and utility total $736,000,- 
000. Most of the corporate securities are 
bonds, while a small percentage of stocks 
held represent largely preferred and 
guaranteed stocks. 


Gives Corporate Holdings 


Distribution of total corporate hold- 
ings of the 49 companies, Sept. 30, 1934, 
was: Bonds, $4,973,000,000, or 90.6 of 
total corporate securities; preferred and 
guaranteed stocks, $415,000,000, or 7.6; 
common stocks, $101,000,000, or 1.8 per- 
cent. Total stock holdings represent 
only 2.6 percent of assets, and common 
stocks are practically negligible, only 
half of 1 percent. 

The amount invested in government 
bonds, both foreign and domestic, 1s 
estimated at $2,958,000,000, as of the 
end of 1934, or 14.8 percent of total as- 
sets, United States government bonds 
leading with total $1,468,000,000, the 
largest amount ever held by these com- 
panies. This is 7.3 percent of assets. 
There was 82 percent increase in United 
States government bond purchases in 
1934, , 

Domestic bonds of states, counties 
and municipalities total $1,026,000,000, or 
5.1 percent of assets, the highest on 
record. Foreign government bonds rep- 
resent 2.4 percent of assets and total 
about $464,000,000, of which $450,000,000 
is Canadian government and municipal 
bonds. Of -total new securities pur- 
chased by fife companies in 1934, ap- 
proximately 75 percent was in securities 
of states, counties, municipalities and 

{CONTINUED ON PAGE 17) 











Presidents’ Week 
in New York City 


Annual Meeting of the Great Or- 
ganization Attracts Much 
Attention 


PARKINSON IS PRESIDING 


Notable Men Present Papers Before the 
Body, Both In and Out of 
Insurance 


NEW YORK, Dec. 14.—This is the 
big life insurance week in New York 
City. The hub is the annual meeting 
of the Association of Life Insurance 
Presidents, a dignified body that always 
has a program of superior merit. The 
Presidents’ Association sends out invi- 
tations to all companies, whether they 
are members or not. This brings to 
New York a great conclave of life in- 
surance dignitaries from all over the 
country. The attendance was reduced 
this year considerably because the Na- 
tional Convention of Insurance Com- 
missioners did not hold its usual mid- 
year meeting here in the city during 
Life Presidents’ week. Instead it went 
to St. Petersburg, Fla. 


Other Associations Meet 


The Association of Life Insurance 
Counsel held forth as usual the first 
part of the week and many of the at- 
torneys stayed over to attend the presi- 
dents’ gathering. 

On Wednesday afternoon the New 
York City Life Managers Association 
staged a meeting at the Waldorf- 
Astoria, it being a sales management 
conference. To this meeting the presi- 
dents were invited and a number at- 
tended. A business meeting of the Life 
Managers Association followed the con- 
ference. J. M. Fraser, general agent 
Connecticut Mutual, president of the 
New York City Life Underwriters As- 
sociation, gave a report on part time and 
one case agents. At the banquet the 
members of the association were hosts 
to their company presidents. 


Speakers at Managers’ Meeting 


The set speakers at the managers’ 
conference were C. L. Post, president 
New York City C. L. U.; George Ked- 
erich, manager New York Life and for- 
mer president New York State Life Un- 
derwriters Association, who told about 
the state association’s activity in im- 
proving the quality of licensed agents; 
T. G. Murrell, manager Connecticut 
General, who spoke on “How Recruit- 
ing, Selection and Elimination on a 
(CONTINUED ON PAGE 17) 
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Sound Currency, Enforcement of Contracts 

















Essential, Parkinson Declares 


NEW YORK, Dec. 13.—Life com- 
panies will have approximately $98,000,- 
600,000 insurance in force at the end of 
this year, having sold about $14,000,000,- 
000 of new life insurance this year, said 
T. I. Parkinson, president Equitable 
Life of New York and convention chair- 
man of the Life Presidents Associa- 
tion, in opening its annual meeting. The 
latter figure represents an increase of 
10.1 percent over last year, he said. 

By the close of the year $1,700,000,000 
in death payments, matured endow- 
ments, annuities, dividends, surrender 
values, and disability benefits will have 
been distributed, he said. About two 
thirds of this total goes to living policy- 
holders, the other third to their bene- 
ficiaries. 


Other Services Less 
Apparent, Less Appreciated 


Less apparent than the service repre- 
sented by these figures are other less 
apparent and therefor less appreciated 
services, notably the assembling, con- 
serving and investing of the capital 
funds entrusted in small amounts by 
milions of policyholders,: said Mr. Par- 
kinson. The business is entitled to 
point with pride to its record of trustee- 
ship, he declared, terming it a testi- 
monial to the soundness of the laws gov- 
erning life company investments and to 
the sense of trusteeship of those direct- 
ing the companies. 


No Permanent Good from 
Redering Contracts Uncertain 


Life insurance has contributed much 
to the confidence and courage of the 
country, and will continue to do its part 
“toward restoring the confidence which 
is America’s greatest need,” said Mr. 
Parkinson. The task cannot be accom- 
plished in the absence of certain funda- 
mental prerequisites, he warned. If ef- 
forts toward recovery are to be fruitful, 
two governmental policies are essential, 
for in these business is utterly depend- 
ent on government, he pointed out. One 
he resignated as a sound and reason- 
ably stable currency, the other a rea- 
sonable enforcement of contracts as writ- 
ten by contracting parties. 

“Tmpossibility of performance has 
within narrow limits been a recognized 
excuse in English and American law by 





a defaulting promissor,”’ the speaker 
said. “We have never recognized the 
Chinese rule that changing circum- 
stances may wholly release the promis- 
sor. Under our legal institutions, which 
leave to the contracting parties the in- 
clusion of provision against changing 
circumstances if such changing circum- 
stances are intended to affect the duty 
to perform a contractual promise in the 





future, we have accomplished certainty, 
stability, and on the whole, justice. 
“Our law and our constitutions have 
always permitted all reasonable regula- 
tion of contracts but not the destruction 
of the property value which they repre- 
sent, by rendering their enforcement 
uncertain. No permanent good can 
come from an impairment of the confi- 
dence of promisees that their contracts 








November Sales Show Gains 








Penn Mutual—Three percent increase 
in paid for business and 14% percent 
gain in number of applications in No- 
vember. Gain of 23.8 percent in num- 
ber of policies written in the first 11 
months. 


Reliance Life—Increase in paid busi- 
ness shown for the 12 consecutive 
months. November paid life insurance 
totaled $3,119,432, a gain of 11.4 percent. 
New accident business increased 51 per- 
cent, and weekly indemnity health insur- 
ance gained 44.6 percent. Life insurance 
11 month total amounts to $35,481,671, 
an increase of 35 percent. 


Pacific Mutual Life—November writ- 
ten life business gained 8 percent, re- 
tirement annuity premiums 86 percent, 
single premium annuities 89 percent, 
non-can disability premiums 69 percent, 
and commercial accident premiums 112 
percent. Ten-month paid business total 
gained 33 percent. 


Edward A. Woods Company, Pitts- 
burgh, Equitable Life of New York— 
November paid sales increased 35 per- 
cent, written 61 percent. Eleven-month 
paid gain, 17 percent; written, 16 
percent; number of completed applica- 
tions, 5 percent. 


Northwestern National Life—Novem- 
ber new business totaled $5,397,449, an 
increase of 13 percent and the largest 
for that month since 1929. Leading 
agencies for the month were the White 
& Odell Agency, Minneapolis, the Texas 
State Agency, Houston, and the T. H. 
Cummings Agency, Detroit. 

Columbian National Life—November 
paid life sales increased 41 percent. New 
annuity premiums increased 128 percent. 





Accident premiums advanced 104 per- 
cent. 


Continental Assurance—Written ordi- 
nary business one-third more in 1934. 
Lapsation is one-third less. Increase of 
business in force more than trebles the 
1933 gain. 


Farmers & Traders.—J. Walter 
Barnes of Washington, Pa., represent- 
ing the Farmers & Traders Life of 
Syracuse, N. Y. leads its agents by writ- 
ing $657,500 paid-for business of per- 
sonal production during the period April 
15 to Sept. 30. During this time Mr. 
Barnes took a two weeks’ vacation, 
worked an average of 16 hours daily, 
made 134 public addresses, drove over 
25,000 miles and spent 96 days in the 
field, 7 days of clerical work, 21 days 
delivering policies and during that time 
wrote 386 applications and made 434 
interviews, which resulted in the above 
quoted amount of paid-for business. 
The new business of the Farmers & 
Traders for the first 11 months is more 
than double that of the same period for 
1933. Figures as of Nov. 30, show 
$34,678,593 of business in force, a gain 
of $1,361,353 for the first 11 months. 

Fred C, Hathaway, Los Angeles, Mu- 
tual Life of New York—doubled vol- 
ume of new business in November, a sub- 
stantial gain for 11 months. 

Lincoln National Life, western division 
—Eleven months paid gain more than 
100 percent. 

John W. Yates, Los Angeles, Massa- 
chusetts Mutual Life—November paid 
production increased 24 percent; gain of 
20 percent in applications. Eleven- 
month volume gained 4 percent, applica- 
tions of 28 percent. 





calling for performance in the future 
will be enforced by law and legal jp. 
stitutions.” 

Mr. Parkinson was introduced by Y. 
P. Whitsitt, manager and general coup. 
sel of the association. 





National Association Chiefs 


Attend Trustees’ Gathering 


NEW YORK, Dec. 13.—No official 
action was taken at the informal trus- 
tees’ meeting of the National Associa. 
tion of Life Underwriters held here this 
week, although it is expected that there 
will shortly be some definite announce. 
ments, including the time and place of 
the mid-year meeting, when trustees 
who did not attend the meeting have 
been polled on the questions discussed, 

Since the meeting was an_ informal 
one it had not the power to take final 
action. Beside President T. M. Riehle, 
those present included James Callahan, 
Paul Clark; O. Fischer, Robert L. 
Jones, Julian S. Myrick, Holgar J. John. 
son, Alexander E. Patterson, John 
Witherspoon, and C. Vivian Anderson, 
all members of the trustees body, and 
Past Presidents F. Jones, S, 7; 
Whatley and George E. Lackey, and 
William Duff, chairman of the business 
standards committee. 








Linton Will Be Financial 
Independence Week Chief 


NEW YORK, Dec. 13. — Second 
Vice-president Henry E. North of the 
Metropolitan Life, chairman of the Life 
Agency Officers Association, has an- 
nounced that M. Albert Linton, presi- 
dent Provident Mutual Life, has ac: 
cepted the chairmanship of the commit 
tee for Financial Independence Week in 
1935. The fact that Mr. Linton, one 
of the busiest men in the business, has 
consented to give his time to this work 
should be further evidence to companies 
and agents of the importance of Finan- 
cial Independence Week, said Mr. 
North. A number of prominent con- 
panies which have already been ap- 
proached have indicated their whole- 
hearted support of the project, Mr. 
North said. 











OFFICIALS OF INSURANCE COMMISSIONERS’ CONVENTION 








DAN C. BONEY, North Carolina 
President 


GEORGE 8S. VAN SCHAICK, New York 
First Vice-President 


M. L. BROWN, Massachusetts 
Second Vice-President 


JESS G. READ, Oklahoma 
Secretary 
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Takes Action on 
Unlicensed Firms 


Commissioners Convention Recom- 
mends Four-Point Program In- 
cluding Federal Legislation 


BONEY NEW PRESIDENT 


Rating Question Is Referred to Special 
Committee to Be Named by 
New Administration 


Commissioner Dan C. Boney of North 
Carolina was the popular choice for 
president of the National Convention of 
Insurance Commissioners at the annual 
meeting in St. Petersburg. He is held 
in the highest esteem and enjoys the 
confidence of his fellow commissioners 
and of the business in general. There 
was never any doubt about his election. 

Col. Walker Taylor, well known lo- 
cal agent of Wilmington, N. C., voiced 
the appreciation of his state for the se- 
lection of Mr. Boney. 

Election Fight Averted 


Although the election of other offi- 


' cers went through without a hitch, there 


was fear that trouble might develop. 
Superintendent Van Schaick of New 
York was elevated from second vice- 
president to first vice-president and 
Commissioner Brown of Massachusetts, 
who had been chairman of the executive 
committee, was elected second vice- 
president. 

C. A. Gough, deputy commissioner of 
New Jersey, was elected chairman of 
the executive committee. 

Mr. Van Schaick is expected to re- 
sign as insurance superintendent of 
New York and Commissioner Brown 1s 


» expected not to be reappointed. There 


was some concern lest Mr. Van Schaick 


| decline to be elected first vice-president. 


That would have thrown the lists open 
and it was known that there were lac- 
tions supporting two different candi- 
dates for the first vice-presidency. Had 
Mr, Van Schaick withdrawn, an elec- 
tion fight would probably have been 
precipitated. 


Filling the Vacancies 


When, as and if Mr. Van Schaick and 
Mr. Brown retire from office, their suc- 
cessors in the first and second vice-presi- 
dency will be elected by the executive 
committee. There will undoubtedly be 
considerable political skirmishing at that 
time. Those who are close to the situ- 
ation say that Mr. Gough will probably 
remain as chairman of the executive 
committee, rather than being advanced 
to the position of first vice-president. 

Six members of the executive com- 
mittee were reelected, they being Thule- 
méyer of Wyoming, Mitchell of Cali- 
fornia, Sullivan of the state of Wash- 
ington, Palmer of Illinois, Clark of 
Iowa and Gough of New Jersey. Two 
new members were elected, they being 
Smith of Utah and Bowles of Virginia. 

Commissioner Olsness of North Da- 
kota was nominated for reelection to the 
executive committee, but withdrew since 
he will be out as insurance commissioner 
of North Dakota the first of the year 
and will become head of the North Da- 
kota hail department. Mr. Olsness deliv- 
ered a farewell speech and Mr. Van 
Schaick, in nominating Smith of Utah, 
baid tribute to Mr. Olsness. He said 
that Mr. Olsness has been one of the 
most open-minded men of the conven- 
tion and said he will be greatly missed. 

he most important action, aside from 
the election, on the final day of the 
meeting was the adoption of a resolution 
On unauthorized insurance. This proved 

(CONTINUED ON PAGE 10) 








Presides Over Meeting 
of the Life Presidents 











THOMAS I. 


PARKINSON 


President Thomas I. Parkinson of the 
Equitable Life of New York is presid- 
ing this week at the annual meeting of 
the Association of Life Insurance Presi- 
dents, he having been elected chairman. 
Mr. Parkinson has appeared before the 
body in times past and has taken an 
active interest in its affairs. He was edu- 
cated in the law and since 1917 has been 
professor of legislation in the law and 
political faculties of Columbia. He was 
dean of the law school in 1923-24. He 
served as legislative counsel of the 
United States Senate in 1919-20. Mr. 
Parkinson is of the highest order of life 
company executives of the day. 








Audit Bureau Head Gives 
Address to Advertisers 





P. L. Thomson, director of public 
relations of the Western Electric Com- 
pany and president of the Audit Bureau 
of Circulations, spoke of the work of 
the latter organization which embraces 
1,750 of the leading publishers, adver- 
tisers, and advertising agencies in the 
United States and Canada, before the 


inating guesswork and misrepresenta- 
tion in circulation claims, and, by thus 
establishing a basis of confidence be- 
tween buyer and seller, the bureau laid 
the necessary foundation for the devel- 
opment of advertising in America far 
beyond anywhere else in the world. 

So generally has the principle of the 





In order to play entirely fair with insurance advertisers, The National 


Underwriter joined the Audit Bureau of Circulations many years ago. 


It 


was the first insurance newspaper to submit its subscription records to the 
bureau. Today it is the only weekly insurance paper that has membership 


in the Audit Bureau of Circulations. 


The Audit Bureau of Circulations is 


very exacting in its examination of magazines and newspaper subscription 


records. 


The address of the president of the Audit Bureau should be read 


with interest by insurance officials. It is significant that of the eight insur- 
ance publications members of the Audit Bureau, four are connected with 
The National Underwriter family, the others being “Rough Notes,” “Cas- 


ualty Insuror” and “Insurance Salesman.” 


The four papers not identified 


with The National Underwriter that are members are “Association News” 
of Kankakee, IIll., “Underwriters Review” of Des Moines, “Local Agent” 
and “Life Insurance Selling” both of St. Louis. 





Insurance Advertising Conference in 
New York City this week. 

He declared that the publishing and 
advertising business in setting up this 
organization in 1914 was 20 years ahead 
of the NRA. Moreover, the rules and 
regulations and auditing machinery 
which it set up to govern the measure- 
ment of circulation were noteworthy 
because they were one of the earliest 
evidences of an industry which set its 
own house in order without any assist- 
ance from the government. The defi- 
nite measurement of circulation and the 
general recognition by both publishers 
and buyers of the necessity for verified 
audit reports has had the effect of elim- 








available and is directed. 


Independence Square 





The Presidents Meet 


The annual meeting of the Association of Life 
Insurance Presidents, being held this week in New 
York City, naturally prompts the newcomer to our 
business to ask, “What does that organization do?” 
Briefly we endeavor to answer :— 


Life insurance does not and cannot, as a business, as an 
economic instrument, as a social force, stand alone. 
one of the major financial instrumentalities and services 
with which our people are so abundantly equipped. 
fluences from many directions, therefore, impinge upon it. 
Safely to steer the institution’s course through periods of 
stress and new problem, the collective wisdom of our chief 
executives is needed, and through the Association of Life 
Insurance Presidents, and its active Committees, it is made 


Upon the Presidents is the responsibility for 
maintaining at the highest possible level the worth 
of life insurance to the nation. 
year,—sometimes in full view of the public, some- 
times by invisible action, — through their great 
Association life insurance by its Presidents is being 
guided serenely on its way. 


Sd 


THE PENN MUTUAL LIFE INSURANCE CO. 


It is 


In- 


Throughout the 


Philadelphia 




















Audit Bureau been recognized that 90 
percent of the daily newspaper circula- 
tion in the United States and Canada 
is represented by publishers that are 
members of the A. B. C. In the same 
way 78 percent of the magazine circula- 
tion is A. B. C. In the business paper 
field the figure is lower, Mr. Thomson 
said, only about 40 percent of the trade 
and technical publications now being 
able to provide A. B. C. reports. 

The speaker urged upon the insurance 
industry the importance of raising this 
percentage, pointing out that the adop- 
tion of definite standards of measuring 
circulation was of mutual advantage to 
the buyer and to the honest publisher 
and worked a disadvantage only to the 
publisher whose claims cannot be sub- 
stantiated. 


Picture in Insurance Business 


Of 35 publications in the insurance 
field, Mr. Thomson pointed out that 
eight are members of the Audit Bureau 
and 27 are not. Some of the latter is- 
sue circulation statements while others 
do not even make a pretense of pub- 
lishing how much they are delivering. 
Purchasing any other commodity upon 
such a basis is no longer countenanced 
in industry, and there is no excuse for 
risking loss and waste by continuing 
such practices in the buying of circula- 
tion. 

The essence of the information which 
a business paper publisher provides on 
an A. B. C. report is to be found in 
the answers to the following questions: 
(1) How much circulation have you? 
(2) Where is it? (3) How was it se- 
cured? (4) At what price was it sold? 

Some Questions Fundamental 


“The replies to these questions,” said 
Mr. Thomson, “do not tell me as a 
buyer everything I should like to know 
about a publication; nevertheless I have 
no time to talk to a publisher who can 
not, or will not, answer these questions 
with suitable verification and chooses 
rather to discuss intangibles like edi- 
torial influence, trade prestige, etc.” 

It is obvious, the speaker said, that 
each publication has an editorial appeal 
different from the others and that in 
selling its advertising each publisher 
may properly draw attention to the 
“quality” of his audience; but an appeal 
to “quality” without disclosing the quan- 
tity, the speaker said, was no more logi- 
cal than for a butcher to offer a choice 
cut of meat at a given price without 
regard to its weight. Because prior to 
1914 there were no standards for meas- 
uring paid subscribers and no machin- 
ery for-checking up the claims of com- 
peting publishers, the bureau was 
formed, and its growth and successful 

(CONTINUED ON .PAGE 18) 
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Should the General Agent 


Be a Personal Producer? 


| 

















HAT question arises over and over 

again. The answer depends upon 
circumstances. There is, of course, the 
large agency, where the administrative 
problems have become so extensive that 
the General Agent is largely an execu- 
tive. For the typical agency which is 
in the building stage, however, our 
answer is that the General Agent must 
of necessity be a personal producer. In 
other words, he must write life insur- 
ance. He need not of necessity write 
life insurance always for his personal 
credit. He will probably spend a large 


Client Building 4 





A New Booklet Published by The Home Life 


part of his time helping new men close 
business. His plan, however, is es- 
sentially on the firing line and not in 
the office. 


Often Wrong Approach 


We think there has been a wrong 
approach in many instances to the prob- 





lem of the General Agent starting from 
scratch. Too often his attitude has 
been: “I must get men and after I get 
men then they will start to write some 
business.” In most instances a sounder 
approach to the problem would be: “I 
must get business and as I can get 
men to assist me in getting business | 
will be relieved of some of the re- 
sponsibilities of producing the business 
and will be able to get more business.” 


Background Invaluable 


The example of success and the lead- 
ership of pace setting which a General 
Agent can furnish if he is the top man 
in his agency is invaluable in the begin- 
nings of that agency. It is for this 
reason that the Home Life is placing 
emphasis on a background of success- 
ful personal production in its develop- 
ment of new General Agents. It does 
not want purely personal producing 
General Agents as an ultimate objec- 
tive. It does want men who can show 
other men how to do by doing them- 
selves rather than by merely telling 
them about it. 


Large Proportion Thus 


An analysis of the successful general 
agencies in this country will show that 
a large proportion of them have been 
built on an initial basis of substantial 
personal production. We believe that 
such a plan harmonizes with the reali- 
ties of the situation in 1934. Particu- 
larly it harmonizes with the Home 
Life’s plan of Client Building Through 
Estate Planning. 

A booklet describing Client Building 
Through Estate Planning is available and 
will be sent to anyone interested in it, 
upon request to the Company at 256 
Broadway in New York City. 


(This is one of a series of advertisements 
telling what one company is attempting to do 
to solve the problem of the man in the field 
and to further the progress of its representa- 
tives and the company itself under present 
conditions. Other articles in this series will 
appear later.) 
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On Agency matters address: C. C. FULTON, JR., Supt. of Agencies 
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Commissioners Head Finds 
Supervision Equal to Task 


nD 


CAN MEET NEEDS OF FUTURE 





Boney of North Carolina Addresses 
Life Presidents in New York 
Annual Gathering 





Insurance supervision as it exists in 
this country “is entirely adequate to 
meet all reasonable needs of the fu- 
ture,” Commissioner Dan C. Boney of 
North Carolina, president-elect of the 
National Convention of Insurance Com- 
missioners, declared in his address 
before the Association of Life Insurance 
Presidents at the annual meeting in New 
York City. 

“Its design,’ he stated, “is such as to 
be particularly effective in coping with 
the human problem of supervision and 
the particular type of regulation best 
adapted to this country. Under our 
present supervisory organization, com- 
panies’ actions are open to public scru- 
tiny. .Definite boundaries are drawn be- 
yond which no actions may be taken, 
but within them companies may oper- 
ate with comparative freedom and play 
of individual initiative. 

Must Continue Development 


“Certainly the possibility of develop- 
ing our system of supervision to meet 
changing conditions is apparent. It re- 
mains for us to continue this develop- 
ment.” 

In the past few years, he said, impor- 
tant lessons about the operation of a 
life insurance business have been 
learned. Probably never again will the 
same problems be confronted, but the 
experience gained should be invaluable 
in charting the future course. More 
than any other business, life insurance 
must be run with an eye to the future. 


Safety of Funds Vital 


Safety of reserve funds is of para- 
mount importance. Obligations must be 
met with promptness and exactitude one 
and two generations hence. 

Commisioner Boney said use of the 
American agency system in this coun- 
try produced a highly competitive atmo- 
sphere in which it has, perhaps, been 
too easy to place undue emphasis upon 
expansion to the detriment of other im- 
portant fundamentals. However, he dis- 
avowed any intention to be critical of 
the manner of doing business here, say- 
ing it has many advantages. 


J. B. Reynolds Again Head 
of Kansas City Actuaries 


KANSAS CITY, MO., Dec. 13.—At 
the annual meeting of the Kansas City 
Actuarial Club J. B. Reynolds, president 
Kansas City Life, was reelected chair- 
man; J. A. Budinger, actuary Kansas 
City Life, was named vice-chairman, and 
F. S. Withington, actuary Midland Life, 
was reelected secretary. W. R. Jones, 
actuary National Fidelity Life, and Dr. 

Bee, associate medical director 
Kansas City Life, were admitted to 
membership. 

The principal paper was by Dr. J. W. 
Wear, medical director National Fidel- 
ity Life, on “The Pitfalls of Numerical 
Selection.” It was discussed by Dr. 

A. Baker, Kansas City Life. 

Ross Moyer, actuary Business Men’s 
Assurance, gave a resume of the fall 
meeting of the American Institute of 


‘Actuaries. Mr. Budinger opened a brief 


discussion on “Assembly of Data and 
Preparation of Annual Statements.” 


Defendants Victorious in Suit 


The lawsuit brought by Arthur Gom- 
bossy in the Cuyahoga county (O.) 
Common Pleas Court against the Cleve- 
land Life Underwriters, Inc., Pacific 
Mutual Life and Walter E. Baker, for 
alleged slander and libel, was tried last 
week and resulted in a judgment in fa- 
vor of all of the defendants. 





New Rules Are Proposed for 
Engaging Part-time Agent; 


DIFFER FROM STATE GROvup 





Some Changes in New York Associa. 
tion’s Program Made by New 
York City Group 





NEW YORK, Dec. 13.—Following in 
general the recommendations made by 
the New York State Life Underwriters 
Association Nov. 16 in connection with 
part-time agents, but making certain es. 
sential modifications to fit the conditions 
in greater New York territory, the New 
York City Life Managers Association's 
special committee, of which J. M. Fraser 
is chairman, presented its report at the 
fall meeting of the managers’ organiza- 
tion this week. Action on the report 
was deferred until the January meeting. 

The principal modifications of the 
state association’s recommendations are, 
first, the additional stipulation that no 
commissions be paid to any new agent 
either full-time or part-time until three 
lives have been written by him. This 
is to discourage “one-case” agents. 


Oppose Minimum Requirement 


The second main difference is that no 
requirements be set up as to the mini- 
mum amount of business that must be 
done by general insurance brokers. In- 
stead it is recommended that “members 
of this association accept business only 
from general insurance brokers who are 
devoting their entire time to the insur- 
ance business and are therefore licensed 
brokers under the laws of the state of 
New York and can attach their license 
numbers to every policy application.” 

The provision relating to rural part- 
time life agents is omitted, as the prob- 
lem does not occur in the area in which 
the managers’ association functions. 

Otherwise the committee’s report fol- 
lows substantially that of the state body: 
for full-timers, $10,000 paid business or 
at least three applications in first three 
contract months; $25,000 on at least five 
lives during first contract year; $50,000 
on at least ten lives in second contract 
year and thereafter. 

For probationary part-time agents, 
$25,000 on at least five lives in first 

(CONTINUED ON PAGE 18) 





Gets to the Top 














R. E. SANDERS 
R. E. Sanders of California led the in- 


dividual producers of the Business 
Men’s Assurance of Kansas City in No- 
vember, a month set aside for special 
effort in honor of President W. 

Grant. This achievement gave Mr. San- 
ders possession of the president’s cup, 4 
trophy that he has won for three con- 
secutive years. He lives at San Diego. 
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Annual Life Counsel Meeting 
in New York Well Attended 





ALFRED HURRELL PRESIDES 





More Than 100 Answer Roll Call—Pa- 
pers on Important Topics 
Are Presented 





NEW OFFICERS ELECTED 
president—Alfred Hurrell, vice-presi- 
dent and general counsel, Prudential. 
Viee-President—L. H. Cooke, general 
counsel, New York Life. 
Secretary-Treasurer—Harry Cole Bates, 
assistant general counsel, Metropolitan 


Life. 
Executive Committee—C. P. Johnson, 


vice-president and general counsel, West- 
ern & Southern, chairman; R. F. Baird, 
general counsel Lincoln National; W. E. 
Monk, general counsel, Massachusetts 
Mutual; J. H. Cabaniss, of counsel Pro- 
tective Life; A. H. Yost, second vice- 
president and counsel, Phoenix Mutual. 


-_<- 


NEW YORK, Dec. 13.—The annual 
meeting of the Association of Life In- 
surance Counsel was held at the Wal- 
dorf-Astoria here Tuesday and Wednes- 
day of this week. Over 100 members 
answered the roll call by Secretary 
Harry Cole Bates, assistant general 
counsel Metropolitan Life. : 

President Alfred Hurrell, vice-presi- 
dent and general counsel, Prudential, 
presided. In his presidential remarks 
he said he was glad to note the large 
attendance and that the association was 
to be congratulated that its meetings 
were so well attended. He said he 
would not attempt to comment on the 
condition of the country as frankly he 
did not know what it was. Lawyers 
could, however, take hope, as out of all 
the confusion must come more business 
for them. 


Financial Condition Good 


Reporting as treasurer, Mr. Bates 
showed the financial affairs of the as- 
sociation to be in good condition. 

On report of the executive committee 
the following were elected to member- 
ship: G. E. Coxworth, assistant general 
counsel Ohio National Life; Clifton Ma- 
loney, president Philadelphia Life; John 
L. Ridley, home office counsel, Bankers 
National Life; Charles B. Robbins, man- 
ager American Life Convention; Arthur 
S. Bourinot, solicitor Metropolitan Life, 
Canadian head office at Ottawa. 

In token of appreciation of his long 
service to the association, David Kay, 
Jr, Mutual Benefit Life, was elected to 
honorary membership. 

The resignations of Donaldson Cress- 
well and A. L. Brooks were accepted. 

The first paper of the meeting, en- 
titled “Protection of Life Insurance 
Policy Proceeds from Creditors Claims 
by Legislation and Decisions Since 
1929,” was read by Hobart S. Weaver, 
attorney of the Association of Life In- 
surance Presidents. 

Allen May, general attorney, General 
American Life, took as his subject, 
“Some Problems in Interstate Liquida- 
tion of Delinquent Insurers.” 

The association was advised of the 
death of Henry W. Price, associate 
counsel Northwestern National Life. 
President Hurrell appointed a commit- 
tee to draw up suitable resolutions. 


Analyzes Florida Law 


Florida is a common law state and 
common law prevails except as it has 
been altered by statute, J. T. Gurney, 
of Giles & Gurney, Orlando, Fla., asso- 
ciate general counsel Bankers National 
Life, said in a review of life insurance 
law of his state. In cases not cogniz- 
able by inferior courts, he said, the cir- 
cuit court has unlimited jurisdiction in 
civil matters and in the circuit court 
lies all appeals to the supreme court. 
The circuit court is a court of equity as 
well as law and its judge is chancellor 
With exclusive original equity jurisdic- 
tion. The Supreme court has original 
jerisdiction in certain extraordinary pro- 





ceedings. Florida law does not define 
the life insurance contract. 

The Wednesday session opened with 
a discussion led by H. H. Bottome, gen- 
eral counsel New York Life, of the pos- 
sible effect of the decision of the supreme 
court of Oklahoma in Smith vs. Bush, 
not yet officially reported, on extending 
mortgages without the consent of junior, 


lienors or subsequent grantees, in view 
of the statute of limitations. 

This decision in effect holds that a 
mortgagor who parts with the title 


to or a portion of his mortgaged prop- 
erty, during the life time of the mort- 
gage and before an action for its fore- 
closure might be instituted, can not 
thereafter and before the statute of lim- 
itations has run on the debt renew or 
extend it as to that property, the title 
to which he has parted with, without the 
consent in legal form or effect of the 
owner of the property so sold. It also 
holds that the statute of limitations 
against the foreclosure of the mortgage 
begins to run with the maturity of the 
debt, unless the owner of the property 
so sold consents to a renewal or exten- 
sion or renews or extends it himself. 
If sustained this decision would seri- 
ously limit the privileges of extension, 
now freely granted. 

Mr. Bottome believes the decision, if 
it stands, will only be followed by the 
courts of Oklahoma and possibly of 





Utah and California and even then be 
confined to the rights of holders of min- 
eral interests and not apply to junior 
encumbrances such as second mort- 
gagees and tenants. He suggests that 
in those states it would be sound prac- 
tice to continue the title search and 
subordinate all junior liens before en- 
tering into extension asreements. 

Harry Cole Bates, Metropolitan Life, 
led the discussion on the home office 
conduct of policy litigation. 

The nominating committee recom- 
mended the reelection of all the present 
officers with one exception. Because 
of the illness of R. B. Alberson, his 
place on the executive committee goes 
to R. F. Baird. 


Will Honor R. E. Spaulding 
With Testimonal Luncheon 





R. E. Spaulding, who will retire Dec. 
31 as one of the Chicago managers of 
the Mutual Life of New York, is to be 
tendered a testimonial lunch Dec. 22 by 
the agencv force. I. B. Jacobs, educa- 
tional director of the agency, will be 
toastmaster. Agent Jack Janszen is in 
charge of arrangements, the affair being 
sponsored by the agency’s field club. 
The program calls for reminiscenses in 


: highly personal vein about Mr. Spauld- 





ing and various events in his life insur- 
ance career by agents and others who 
were contemporaries. Mr. Spaulding 
was born Sept. 17, 1869, in Lee county, 
Ill., his parents when he was two years 
old moving to Iowa. He went to Chi- 
cago in 1891, first being connected with 
the Western News Company and then 
becoming assistant bookkeeper in the 
home office of the supreme lodge of the 
Knights of Pythias insurance depart- 
ment, the date being March 15, 1892. 
Later after several promotions he be- 
came general secretary. He had much 
to do with putting the department on 
an adequate rate basis. He resigned 
Nov. 1, 1907, to go with the Union Cen- 
tral, operating in several southern 
states; then later went into the restora- 
tion department of the National Life, 
U. S. A., Chicago. He was induced by 
former Manager W. B. Carlile of the 
Mutual Life in Chicago to go with 
that company. Later he became super- 
vising agent and then superintendent of 
agents. He was appointed manager in 
Chicago in January, 1926. 


Alexander Warshauer, Brooklyn, 
Guardian Life—Gain of 21 percent in new 
applied business and 87 percent in new 
paid business in October and November. 
The increase was celebrated at a special 
party attended by R. W. Griswald, home 
office assistant superintendent of agen- 
cies. 
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IF NOT— 


Do you know definitely—and exactly—how much work you should 
7 do—daily and weekly—to be sure of the income that you must get 


YOU OUGHT TO KNOW— 
AND YOU CAN KNOW TOO! 


Minnesota Mutual has prepared a special individual Formula Form 
through which you can determine the question for yourself. 


A word will bring it to you 


Write 


Harold J. Cummings, Vice-President 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


Saint Paul 


AKING 
A GOOD 
LIVING |' 
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Distinctly Worth While 


_ During the first nine months of 
1934, The Prudential paid more 
than $123,000,000 in claims. 


There were 331,000 such 
claims and their prompt 
payment meant more than 
the mere transfer of a lot 
of money. 


It reflected the careful fore- 
thought of thousands of 
men and women; it made 
certain the preservation of 
families, the saving of 
homes, the prevention of 
poverty, the education of 
children and other bene- 


fits. 
Our task is a job worth while. 


The Prudential 


Insurance Company of America 


EDWARD D. DUFFIELD, President 





Home Office Newark, New Jersey 














THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, from birth 
to 65 next birthday. 














0 
A POLICY FOR EVERY PURSE AND PURPOSE 
Oo 
Basil S. Walsh Joseph L. Durkin John J. Gallagher 
PRESIDENT SECRETARY TREASURER 


Independence Square Philadelphia, Penna. 











a & thiolate Cleveland, Ohio 


Insurance Department Head 





NORTHWESTERN MUTUAL MAN 


In Life Insurance Since 1910—Wrote 
Over $2,000,000 on Life of Gov- 
ernor-elect Davey 


COLUMBUS, Dec. 13.—Robert L. 
Bowen, special agent of the Northwest- 
ern Mutual Life in Cleveland, who 
wrote upwards of $2,000,000 insurance 
on the life of Governor-elect Davey, has 
been appointed superintendent of insur- 
ance to succeed Judge C. T. Warner. An- 
nouncement of the appointment was 
made by A. A. Benesch, who will be 
director of commerce in the Davey ad- 
ministration. The division of insurance 
is under the department of commerce, 
Mr. Benesch succeeds Theodore Tan- 
geman who, it is understood, will join 
the Columbus Mutual Life early in the 
new year as counsel, succeeding the 
late Lewis Stout. 

“Mr. Bowen, who was born in Boston 
but moved to Cleveland with his par- 
ents when he was 5 years old, joined 
the Northwestern Mutual in 1910. In 
1930 and also in 1931 he wrote $1,000,- 
000 in life insurance. In his campaign 
Mr. Davey announced that if he were 
elected he would appoint an insurance 
man as superintendent. Heretofore the 
position has been filled by an attorney. 

The only superintendent who was not 
a lawyer was W. C. Safford of Cincin- 
nati, who was appointed originally while 
a member of the department, to fill an 
unexpired term. 


MORE MINNESOTA CANDIDATES 


ST. PAUL, Dec. 13=~—-Two more 
names have been added to the list of 
men said to be under consideration for 
insurance commissioner when Garfield 
Brown’s term expires early in 1935. The 
newest suggestions are G. V. B. Hill 
and Joseph Schanfield. Although Gov- 
ernor Olson has indicated he will not 
reappoint Mr. Brown, he has given no 
indication of whom he has in mind for 
the position. 


BOOST JULIAN AND GREER 


BIRMINGHAM, ALA., Dec. 13.— 

Governor-elect Graves, who takes office 
Jan. 1, will probably announce his se- 
lection for insurance commissioner 
within the next 10 days. F. N. Julian, 
president Bankers Fire & Marine, Bir- 
mingham, a former commissioner, and 
C. C. Greer, present commissioner, are 
the most prominent aspirants. 
A delegation in behalf of Mr. Julian, 
headed by C. L. Gandy, former presi- 
dent National Association of Insurance 
Agents, and F. W. Smith, secretary of 
the state association, called on the gov- 
ernor-e!ect and was informed that Mr. 
Julian is being given “favorable con- 
sideration.” The Birmingham and 
Montgomery Associations of Life 
Underwriters are supporting Mr. Greer 
for reappointment. 





Opportunity Given for 
Subscribing to Review 





An opportunity is given readers 
of The National Underwriter & 
Health Review simply by checking 
and signing the card inserted: in 
this issue. The Review is the only 
paper published that is devoted ex- 
clusively to the accident and 
health business. Any person who 
devotes any part of his time to the 
sales of accident and health insur- 
ance will find his $2 a year sub- 
scription to the Review an invest- 
ment that will return big divi- 
dends. 
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Prominent National Life 
General Agent Is Dead 








































E. B. HAMLIN, Cleveland 

E. B. Hamlin of Cleveland, a director 
of the National Life of Vermont, and 
one of its most prominent genera 
agents, who built up the Ohio state 
agency to a point where it is one of the 
largest in the roster, died last week at 
his home. He was 67 years of age, 
He celebrated his 35th anniversary with 
the company two years ago. He entered 
the Cleveland agency in 1897 and at 
that time it had $9,500,000 insurance in 
force in the state. At his death it had 
nearly $65,000,000. For some years he 
operated jointly with George W. Oln- 
sted as his partner. Mr. Olmsted died 
in 1925 and since then Mr. Hamlin has 
been the sole general agent. He served 
as president of the Cleveland Life Un- 
derwriters Association, the Ohio Life 
Underwriters Association and had been 
a trustee of the National Life Under- 
writers Association at two different 
times. He had been a member of its 
finance and executive committees. Presi- 
dent F. A. Howland, Vice-presidents E. 
D. Field and George B. Young at- 
tended the funeral for the company. 









































Managers Regional Meets to 
Be Held by Equitable Life 


President T. I. Parkinson of _ the 
Equitable Life of New York and a nun- 
ber of home office officials are sched- 
uled to attend and speak at a regional 
conference of managers and unit mat- 
agers to be held at French Lick, Ind, 
Jan. 14-16. This will be the first time 
the unit managers have been privileged 
to attend the managers’ meeting. They 
have been put on a qualification basis 
determined by each manager, in order t0 
earn the right to attend. 

The French Lick meeting will be at- 
tended jointly by the agency officers ol 
the central and southern departments. 
There probably will be a similar meet- 
ing held in New York prior to the 
French Lick meeting and another one 
in California at a later date. 





Prudential Promotes Two 


The Prudential has promoted Assist- 
ant Secretary R. R. Rogers to second 
vice-president and Paul Bestor to as 
sistant secretary. Both are executives 
in the mortgage loan department. Mr. 
Rogers joined the Prudential in 1928. 
He had been president of a loan and 
trust company in Spokane, Wash., and 
with White & Bollard of Seattle. Mr. 
Bestor, a former member of the R. F. 
C. and at once time federal farm loam 
commissioner, has been with the Prt- 

















dential since 1933. 
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Tells Objective of Having 























at Meeting of New York Life 
Managers Association 


























ing, T. G. Murrell, manager 


Every Agent Make Living 
SELECTION IS IMPORTANT 


qT. G. Murrell Explains His Methods 


NEW YORK, Dec. 13.—Denouncing 
asa “racket” the practice of inducting 
new agents without having any sincere 
intention of seeing that they earn a liv- 
Connecticut 


ment will benefit life insurance manage- 
ment and the business in general was 
outlined by C. L. Post, president New 
York City C. L. U. chapter. Pointing 
out that about half of the nearly 1,000 
who have met the C. L. U. requirements 
are general agents, managers, their as- 
sistants or home office representatives, 
Mr. Post said that it will be largely 
through their help that the C. L. U. 
movement will grow. Many of the New 
York City chapter are in managerial 
work, he said. 

Mr. Post denied that the C. L. U. 
movement is designed to make life in- 
surance a business solely for those hold- 
ing the designation, as the qualified life 
underwriter will always command rec- 
ognition and respect for his ability alone 


Treasury Reaffirms Stand 


on Taxation of Insurance 





NEW YORK, Dec. 13.—The commit- 
tee on law and legislation of the Na- 
tional Association of Life Underwriters 
has issued a report, finding that regula- 
tions 80, released by the United States 
Treasury Department on Nov. 27, re- 
affirm the position that “where an as- 
sured gives up all legal incidents of 
ownership in a life insurance policy, 
other than by a testamentary disposi- 
tion, then the proceeds will not be tax- 
able as part of the insured’s estate, even 
though he continues to pay the pre- 
mium.” 


severe attack by those who seek to re- 
place existing insurance and to tear 
down life insurance reserves. 
|; At the Milwaukee meetings in Sep- 
| tember both the trustees and the execu- 
| tive committee of the National Associa- 
tion of Life Underwriters authorized 
the employment of special Washington 
| counsel to appear before the treasury 
| department in this matter. 
| It was following the hearing held in 
Washington on Oct. 24, 1934, that the 
department announced its abandonment 
of the position it had previously taken 
with respect to the taxation of life in- 
surance proceeds. 

Mr. Myrick’s report points out fur- 
ther that the new treasury regulations 
are substantially the same as the old, 


General Life in New York City, told Report Made by Myrick 








members of the New York Life Man- 
agers Association that by recruiting, se- 
lecting, and eliminating new men on a 






—this ability being the first measure of 
business success. However, the stand- 
ards of the C. L. U. movement should 
be instrumental in adding to the pres- 


The report was made by Julian S. 
Myrick of New York, a member of the 


except they make certain minor changes 

in wording, defining the meaning of the 

term “legal incidents of ownership.” 
Reputable life insurance men, trust 












tract as it is to sell a policy. 


ployed,” he urged. “Let’s keep after the 


we can get. When our selection ot 
agents is as careful as our selection of 


strict quality basis it is only six times 
as hard to get a good agent under con- 


“Let's not recruit with the idea of 
furnishing an address for all the unem- 


man we want instead of taking the man 


tige of the life insurance business, he 
predicted. 

The local chapter is conducting a re- 
view course attended by about 80, in- 
cluding a number of the present as well 
as future stars of the business, Mr. Post 
said the chapter hopes to have 150 tak- 
ing the examinations next spring, as 
Parts I and II in the review course will 


law and legislation committee. C. Vivian 
Anderson of Cincinnati is chairman of 
the committee. ; 

_ The report recites that the treasury 
department had proposed certain changes 
in the official regulations, which, if 
adopted, would have included in estates 
large amounts of insurance not included 
under present practice. This would have 
subjected not only existing insurance but 


officers, lawyers and others have been 
basing their advice upon the law and 
the uniform practice adopted by the de- 
partment, as expressed in Commissioner 
‘Burnet’s letter of Oct. 28, 1930, and 
which had been followed by the depart- 
ment for several years. The fact that 
this practice is now to be carried on, 
under the new regulations, is of the ut- 


policyholders the good agent will make 
a living. When our distribution methods 
are as sound as the product we distribute 
this will be a business and not a racket. 
From that point maybe we can develop 
it into a profession. When we have 
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genera HM agencies in which the salesmen are mak- 
> State ing a living we shall be able to select 
Of the instead of recruit. That’s why I’m try- 
reek at HM ing to build an agency where the sales- 
~ = men earn a living. 
ntered Tells Record of Office 
— ‘ “We started an office from scratch 25 
it had months ago. We have contacted 611 
ars he Prospective agents; 83 of these men 
Olm- Me Were acceptable to us. We made con- 
d died | ttacts with 41. Twenty-two are with us 
in has | "0w; 18 have produced. The average 
served producer paid for $168,800 his first year. 
e Un fe fhe agency has paid for $2,740,000 this 
. Life® year. The recruiting represented 750 
| been | ™Man-hours of actual interviewing. 
Inder “The average length of service of our 
ferent | Producers is 744 months. During the 
of its JB 'ast 45 working days our agency wrote 
Presi $37,000 in premiums. _Our men average 
its E. | %8l4_per sales interview. | 
ate “We allow no salesman in the office 
‘ny. during the forenoon. We believe in a 
complete month’s training course. 
== “We believe in reading for informa- 
tion, listening for inspiration, and drill- 
10 ing for technique. We do not believe 
Life & ‘t Possible to teach a man to sell life 
insurance any more than it is possible 
to teach a man to play golf. He must 
the J} practice with the instructor or on the 
num- lairways after he learns the fundamen- 
ched- tals. 
‘ional “We get our prospective agents from 
mat: centers of influence whose interest we 
Ind., try to maintain by suggesting prospects 
time for their product. We get prospective 
eged agents from our own salesmen. We use 
They our policyholders but we haven’t many. 
“ted We write to all of our general agents 
ssi to ask them to suggest the names of 
er 0 Ball the people they know in New York. 
“We distributed a bulletin among all 
2 at- our home office officials for the names 
‘s ol of men who might help. We asked our 
ents. purchasing agent for the names of firms 
eet: Irom whom we buy. We enlist the help 
the of the banks we use as depositories. We 


one agreed to hire our girls from an em- 
ployment agency which in turn sends us 
men. My assistant and I attempt to 
confine our solicitation for personal busi- 
n€ss to those men who can refer to us 
Prospective salesmen. 

. We confirm every recruiting inter- 
View with a letter describing in writing 
as- the type of man we seek. We thank 


ives €very man- who sends us a_ prospect, 
Mr. telling him why the prospect did not 
128, measure up. One center of influence 
and signed a contract himself after we had 
al declined three prospective agents he had 
Mr. reterred to us. 

Fr. We ask our salesmen to get a dozen 
ia etters of recommendation when joining 


ru Cur agency. We report to these men 
«ny progress which he makes.” 











ow furtherance of the C. L. U. move- 








be given again in January. also 


insurance to be written to 





most | most importance to every agent. 
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IN COMPETITION 


NYNL’s “Pave the Way” Mail 
Advertising Service had a distinct 
honor conferred upon it recently 
when it was awarded first place 
among all the direct mail exhibits 
at the 1934 convention of the Life 
Advertisers Association in Mem- 
phis, Tennessee. The three judges 
who chose “‘Pave the Way”’ as the 
best mail advertising service were 
a life insurance agency manager, 
an advertising agency executive, 
and a newspaper advertising man. 
Many NYNL fieldmen have been 
giving *“‘Pave the Way’’ first place 
in their prospecting programs for 
a long time. 














IN ACTION 


“Pave the Way”’ is divided into 
two types of letters—one designed 
merely to introduce the salesman, 
the other aimed at getting replies. 
How well the first type does its job 
cannot be measured objectively, 
but the effectiveness of the latter 
type is ably demonstrated by the 
results obtained from 11,282 typi- 
cal letters mailed out. These let- 
ters produced 2,429 replies and 
$1,006,658 of new business. The 
average policy sold was $3,185. 
Further analysis showed that for 
every 100 names circularized, ap- 
proximately $10,000 of insurance 
was written. Every eighth prospect 
called on became a policyholder. 


_ NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Q. J. ARNOLD, parsivext 


STRON G=~ MinneapolisMinn. ~ LIBERAL 








THE NATIONAL 











UNDERWRITER 





December 14, 1934 














To prospects who demand 
guaranteed results, who wish 
to know the exact premiums 
for each year, the exact paid- 
up value of a policy at any 
date and its exact worth in 
cash or income at retirement 
age we offer the 


COMMONWEALTH 
COUPON POLICY 


This combines a well rounded 
insurance program in one pol- 
icy which fills the above re- 
quirements on the guaranteed 
dividend basis. 


In addition to the protection 
afforded the beneficiary it 
guarantees to the  policy- 
holder the amount of every 
premium, guarantees the 
number of premiums to be 
paid and guarantees the age 
when the policy will mature 
and become payable. 


Commonwealth Life agents 
are enthusiastic in their 
praise of our COUPON 
POLICY — further evidence 
that this company, whose 
agents work under that un- 
usual and highly successful 
plan of Commonwealth Cor- 
dial Cooperation, leads in 
giving an agent every pos- 
sible help to insure perma- 
nent success—as well as in 
giving policyholders the very 
best in Life Insurance. 


Further information regard- 
ing this successful policy will 
be given gladly to any agent. 


I. Smith Homans, Vice-President 


COMMONWEALTH 
LIFE INSURANCE Co. 











Calls Depression Fine Test 
of Life Insurance Business 





SOUNDNESS IS DEMONSTRATED 





Vice-President Thompson of Mutual 
Benefit Tells Life Presidents 
Conclusions in Study 





Along with the quality of stability 
demonstrated so thoroughly by life com- 
panies in the chaotic period of the de- 
pression, especially since 1932, they have 
shown an unusual capacity for healthy 
growth, J. S. Thompson, vice-president 
and mathematician Mutual Benefit Life, 
stated in his address before the Asso- 
ciation of Life Insurance Presidents at 
the annual meeting in New York. 

“Through decade after decade, meet- 
ing and solving eternal problems, and 
adjusting themselves to investment, un- 
derwriting and agency conditions of 
widely different eras,” he said, “they 
have progressed steadily and at times 
strikingly, generally at a rate of growth 
greater than that enjoyed by organiza- 
tions distributing merchandise or serv- 
ices of seemingly greater popular appeal. 


Large Part of National Wealth 


“Presenting to the public only the un- 
selfishness of protection and the desir- 
ability of suitable provision for old age, 
all backed by an organization of unques- 
tionable security, the life companies 
have accumulated funds which for a 
considerable period have constituted an 
increasing share of the national wealth. 
It would be strange indeed if in the 
presence of an even greater need for 
security, the insurance company should 
not continue to increase in size and use- 
fulness after the present emergency shall 
have become, like its predecessors, a 
matter of history.” ; 

Mr. Thompson spoke on “Life Insur- 
ance in Economic Crises.” He gave six 
conclusions derived from his study: 
“(1) The long range survey indicates 
that the life companies have experienced 
a development which as to rapidity and 
soundness compared most favorably 
with other fundamental enterprises. 

“(2) In the ’50s the life insurance 
business was perhaps not deeply enough 
grounded in the economic life of the 
nation to exhibit the results of the crisis 
of 1857 as fully as might otherwise have 
been the case. 


Only Assets Drop in 1877 


“(3) The only decrease in aggregate 
assets which has so far been observed 
occurred in 1877 as a result of the panic 
of 1873, justly regarded as the most 
severe of all crises previous to that now 
current. 

“(4) Payments to policyholders dur- 
ing the ’70s were a larger proportion of 
admitted assets than at any time since, 
not excepting the remarkable era of 
1932. 

“(5) During the crises of 1873 and 
1907, special troubles peculiar to life 
company operation were superimposed 
upon the general economic unsettlement. 
For this reason life companies appear to 
have felt more than the average effects 
of the respective periods of hard times. 
“(6) The conspicuously strong and 
constructive showing of the life com- 
panies during the last five years, as com- 
pared with the trend of other recognized 
indices of national welfare, should be 
abundantly satisfactory to both policy- 
holders and company managers.” 


Depressions Test Institution 


He said depressions are fine tests of 
an organization. The present one dem- 
onstrated some investments are inappro- 
priate for a life company’s portfolio, 
while others which serve well in a period 
oi aggressive activity are subjected to a 
genuine trial in a period of reaction. 
Depression times show clearly the small 
group of securities upon which com- 
panies must depend for the “uncompro- 
mising safety” which is their main rea- 
son for existence. 





Woman President of Life 
Company Taken by Death 








MRS. POSE BARRY DIETZ 


Mrs. Pose Barry Dietz, president of 
the Globe Life of Chicago, died last 
week after an illness of five or six weeks. 
Mrs. Dietz had been in ill health for 
some time. In recent weeks she had 
not been able to be at her office. Up 
to that time she was in active charge. 
She was one of the few women presi- 
dents of a life company. Her father, 
the late Thomas F. Barry, organized 
the Globe Life as an industrial company 
under the assessment law. Under the 
administration of Mrs. Dietz it was con- 
verted into a legal reserve company. 
Mrs. Dietz took particular pains with 
the investment portfolio. When her 
father organized the company, as a 
young girl she went to the office after 
school hours and wrote policies in long- 
hand. She earned $4 a week in this way. 
Later as she learned the business she 
took a bigger hand in the work and 
became vice-president. She was elected 
president in July, 1925. 

Mrs. Dietz is survived by two chil- 
dren, Martha Pose and Barry W. The 
funeral was held from St. Philip of Neri 
church. 

Mrs. Dietz made a name for herself 
in Chicago business life and the Globe 
Life is a monument to her and her 
father. She was resourceful and able in 
her insurance work. Mrs. Dietz had a 
solemn and affectionate reverence for 
her father. 





—e 


Classed as Industrial Life 


BALTIMORE, Dec. 13.—In answer 
to an inquiry from Commissioner Walsh 
as to the company-proposing to operate 
a hospitalization service on a weekly 
payment plan, which the attorney-gen- 
eral has ruled comes under insurance, 
W. L. Henderson, assistant attorney- 
general, rules that it should qualify as 
an industrial life company. 


Lapse Letters Get Results 


In 10 months of 1934 President G. S. 
Nollen of the Bankers Life of Iowa sent 
out 18,811 letters to policyholders whose 
contracts had lapsed, inquiring the cause 
and asking if the company could be of 
help in reinstating the policies. The re- 
sult of this appeal was 4,921 reinstate- 
ments for $11,708,995 insurance. Nearly 
2,000 others replied to the letter. 








ished business activity is a test of agency 
strength, resource and initiative. In 
boom times agents may tend to become 
order takers. Each depression also fur- 
nishes a trial of operating principles, re- 
lated to policy contracts and underwrit- 
ing. Unsound policy provisions and 
underwriting practices are not readily 
exposed in their true light in a time of 








LOUISVILLE, KY 





A period of retrenchment and dimin- 


Dominion Department Sets 
Valuation Basis for 19} 





AVERAGE VALUES PERMISSIBi; 





Companies Have Option of Using Cy. 
rent Market Quotations or Same 
Figures Permitted Last Year 





The Dominion of Canada insuran, 
department has announced the basi 
upon which securities may be entered jy 
the 1934 annual statements of the cop. 
panies. A formula, other than marke 
values, may be used. However, the &. 
partment makes it clear that the per. 
missible basis is optional. 

For bonds, debentures and _ stock 
which were held on Dec. 31, 1933, ani 
not since disposed of, companies use th 
values that were authorized as of De 
31, 1933. In other words, the conve. 
tion values used last year may be cop. 
tinued. 

For securities acquired since Dec. 3 
1933, the purchase price or book valy 
as of Dec. 31, 1934, whichever is th 
lower, must be used. 

If a company uses this basis, th 

Dominion department requires that a 
amount at least equal to the net book 
value surplus earned during 1934 mus 
be applied to write down the book 
value and reduce the authorized valu 
of securities or other assets, or to creat 
reserves against gross assets. Further. 
more, the department prohibits any com- 
pany using this basis to increase its pres. 
ent scale of dividends to shareholders or 
policyholders during 1935. 
Companies that use market values wil 
receive the department’s usual volume 
of valuations. The department suggests 
that where the aggregate market value 
of securities exceeds the aggregate book 
value the excess be not extended so-a 
to increase the book value surplus shown 
in the statement. 


Start 1935 out right by subscribing to 
the publications listed on the enclosei 
card. Check, sign and mail now! 





Is Retiring 











DAVID KAY, JR. 


Vice-president and Counsel David 
Kay, Jr., of the Mutual Benefit Life, 
will retire from active work at the end 
of this year. He started with the com- 
pany in 1900 and was made associate 
counsel in 1907, counsel in 1913 and 





expanding business. 


elected a vice-president in 1928. 
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Protecting Policy Proceeds 
from Creditors Is Viewed 
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SSIBLEBFOUR CONCLUSIONS GIVEN 
ng Cy.fm Attorney Weaver of Life Presidents 
Same Association Tells Trends at 
‘ear Life Counsel Meet 
surance Four conclusions on how to protect 
e base lite policy proceeds from creditors 
tered nm claims based on legislation and court 
1e con, decisions since 1929 were given by_H. 
marke S- Weaver, attorney Association of Life 
the d.qe Insurance Presidents, at the annual 
he meeting of the Association of Life In- 
ia surance Counsel in New York. 
stock Where the subject is policy proceeds 
33 anime payable to a beneficiary and the object 
°°, ant cought is exemption from claims of cred- 
use the ‘tors of the assured, a different person, 
of De® Vir, Weaver said, the trend is toward 
COnven- HF enlargement of legislative action of such 
be con exemption in favor of beneficiaries, and 
also judicial interpretation usually ac- 
Dec. 3M cords liberal construction to such laws. 
= Explains Present Trends 
Where the subject is policy proceeds 
is, them payable to the person who has secured 
hat afm and paid for the insurance and the object 
t book sought is exemption of the proceeds 
t muse rom claims of creditors of the same per- 
| book son, development along the line of ex- 
vale emption in such cases is not particu- 


‘larly marked except as to exemption 
being accorded in a few states to dis- 
ability income benefits payable in case 
of total and permanent disability. 
Where the subject is policy proceeds 
payable to a beneficiary and the object 
sought is exemption from claims of 
‘creditors of the beneficiary, the same 
person, a few states besides those hav- 
ing laws on the subject recently have 
passed laws authorizing agreements to 
accomplish this end, these being some- 
what analogous to the “spendthrift trust” 
; atrangement. In one state there was 
judicial expression from a high court ap- 
> proving such arrangement for dependent 
5 Nepeeciaries as based on sound public 
P policy. 
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Consider Beneficiary’s Interest 


_ Federal courts in decisions resulting 
Irom attempts of trustees in bankruptcy 
to secure cash surrender values, being 
necessarily bound to follow prevailing 
state exemption laws, Mr. Weaver said, 
have shown a trend more favorable to- 

# ward preservation of life insurance for 
the beneficiary as the pertinent state ex- 
emption statutes have been enlarged or 
clarified. 

In late years there has been an en- 
largement of view encouraging reason- 
able life insurance free from claims of 
creditors, and also more uniformity in 
tules governing cases, whereas in former 
years there was considerable lack of uni- 

; lormity in exemption laws of the various 
States and of uniformity in construction 
placed upon them. 


“Bootleg Companies” Hit 
by Indiana Business Bureau 








INDIANAPOLIS, Dec. 13.—A_ blast 
at “bootleg insurance companies” was 
‘ssued by the Indianapolis Better Busi- 
ness Bureau, which alleged that nearly 
40 concerns operating in Indiana under 
such titles as “benefit unions,” “protec- 
tive associations” and “guaranty socie- 
ties” should be put out of business. 

Governor McNutt promised insurance 
legislation at the next session in Janu- 
ary and indicated a new: insurance code 
which will cover the alleged “bootleg” 
companies now is being written. 

The bureau asserted that 





! some of 
vid these concerns place 50 to 75 per cent of 
fe 1 all premiums in an expense fund con- 
oa trolled by the president or secretary, 
“4 out ot which no death benefits are paid; 
ate tat many contracts call for unlimited as- 
nd sessments, so that the holder never 





knows how much he will have to pay to 
Keep his certificate in force, and that 
















Heads Commissioners’ 
Executive Committee 











Cc. A. GOUGH 


C. A. Gough, deputy commissioner of 
New Jersey, was elected chairman of the 
eexcutive committee of the National 
Convention of Insurance Commissioners 
at the annual meeting in St. Petersburg. 
He is a faithful and intelligent member 
of the convention and has been in office 
many years. He is the authority, to 
whom insurance people look, in New 
Jersey. 








Changes Are Announced in 
“Insurance Field’ Family 





LOUISVILLE, Dec. 13.—Ashbrook 
C. Frank, for 24 years an official of the 
“Insurance Field” in New York City, 
is advanced from resident vice-president 
to president to succeed the late R. W. 
Conde. He will continue at the New 
York office. 

Concurrently the directors elected 
John E. Puckette, managing editor, as 
executive vice-president at the home 
office in Louisville, his new duties being 
in addition to his editorial work. Changes 
also have been made in two branch 
offices, as follows: E. M. Ackerman, as- 
sociate editor temporarily on duty in 
Chicago. will be transferred to the New 
York office as associate editor to suc- 
ceed Clifton Blackmon, resigned, and 
Robert Cron, associate editor at Louis- 
ville, will become associate editor in 
Chicago, succeeding the late T. R. Wed- 
dell. 

Gerald A. Snider, lately of the “Reg- 
ister’ & Tribune’ at Des Moines and 
formerly associate publisher of the 
“Underwriters Review,” has been added 
to the editorial staff at Louisville as 
associate editor. M. R. McGruder re- 
mains as news editor and Raymund 
Daniel and Guy C. Macdonald will con- 
tinue as associate editors at Atlanta and 
San Francisco, respectively. 

William Stedler, eastern advertising 
representative for many years, has been 
elected resident vice-president in New 
York City. James S. Craik, assistant 
secretary, has been named secretary and 
director to fill a vacancy caused by the 
death of Mr. Conde. 


the agents are unregulated by insurance 
laws and tend to be irresponsible. Many 
contracts refuse payments on deaths re- 
sulting from the most common of 
chronic diseases, or limit recovery to 10 
percent. Others deny recovery beyond 
the amount contributed to death funds 
by all members, or to the pro rata share 
of death fund receipts in the month the 
claim is approved. 


Start 1935 out right by subscribing to 
the publications listed on the enclosed 
ecard. Check, sign and mail now! 
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His FAMILy may have been lucky, you'll have to judge that for 
yourself. But Jim Watson* never knew how good his life insur- 
ance was. Like many another man he bought a policy he didn’t 
keep up. Two quarterly premiums were paid, the next two were 
taken care of by loans against the first year cash value. When the 
policy lapsed on the anniversary enough of that first year value 
remained to extend the insurance to the following November. 
Jim Watson died October 25 and his wife received the face of 
the policy less only the loan and interest. 


*One of a number of other names would do because such claims are not 
infrequently paid by the Mutual Benefit. 


The Mutual Benefit 


NEWARK, N. J. 


LIFE INSURANCE COMPANY « 











Leads for Leaders 


IDELITY’S successful lead service has 

been in operation for eighteen years. It 
has produced nearly half a million first class 
sales leads. 

From these leads $218,671,153 of direct busi- 
ness has been written. This does not include 
the millions of dollars of business resulting 
indirectly or subsequent to the initial sale. 

Fidelity agents rightly prize a plan which 
over eighteen years has brought interested in- 
quiries from 18.7% of the people it has con- 
tacted. 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT. President 


ie 


a W HEN answering advertisements in this 
paper will you kindly mention that you “saw 
your ad in THE NATIONAL UNDER- 
WRITER”? 
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CONTINENTAL AMERICAN 
LIFE INSURANCE COMPANY 


Wilmington, Delaware 


Is inaugurating a 
permanent company 
development plan, 


with 


Supervisory and 
District Managership 


openings 


In 


District of Columbia 


Maryland 

Massachusetts 

New Jersey 
New York 
Pennsylvania 
Virginia 


West Virginia 


for men who have 


A REASONABLY GOOD AND 
A STEADY PERSONAL 
PRODUCTION RECORD 


WHO NOW DESIRE TO 
BUILD A UNIT OF 
THEIR OWN 


reasonable financial backing 
... liberal organization re- 
ward . . . opportunity of per- 
manent salaried managerships 
. . « Service salary retirement 
contract for personal produc- 
tions: 4 








Wilmington--Delaware 
D. E. JONES, Vice-President 








Takes Action on Unlicensed Firms 


(CONTINUED FROM PAGE 3) 





to be a difficult question. The com- 
mittee on laws and legislation, to which 
this problem had been referred at the 
June meeting, held several sessions at 
which various considerations were re- 
viewed. In addition to the reluctance 
of the commissioners to come out in 
favor of federal legislation, there was 
the threat on the part of fire and cas- 
ualty mutual representatives that they 
would fight any such legislation tooth 
and nail. 

The resolution, as finally agreed upon, 
was introduced by Superintendent Greer 
of Alabama. He said the operations of 
unlicensed companies have proved an 
acute problem during the depression 
years. The laws and legislation com- 
mittee, he said, went as far as it thought 
it was wise to go in drafting the reso- 
lution. He requested that the individ- 
ual commissioners go as far as they 
could in following the suggestions of 
the resolution. 


Provisions of Resolution 


The memorial contains four features. 
In the first place, each state is requested 
to enact legislation, whereunder the 
charter of a domestic company would 
be revoked, if it transacted an unlicensed 
business in any other state. Secondly, 
legislation is favored in each state, 
whereby the license of a foreign com- 
pany would be canceled if it transacted 
an unlicensed business elsewhere. 
Thirdly, each state is requested to enact 
a statute, comprehensively defining an 
insurance contract and the doing of an 
insurance business. 

The final provision of the resolution 
puts the convention on record as favor- 
ing federal legislation that would bar 
the use of the mails to any company 
which operates in a state, without first 
appointing an agent in that state, upon 
whom service of process might be had. 

The first resolution, which the com- 
mittee on laws and legislation consid- 
ered, had an additional recommenda- 
tion. Under that provision, the conven- 
tion would have favored federal legisla- 
tion, requiring a company, in using the 
radio, to announce those states, either in 
which it is or is not licensed. 


Greer Names the States 


In the deliberations of the laws and 
legislation committee, Mr. Greer said his 
state is afflicted with unlicensed com- 
panies, particularly from Louisiana, 
Florida, Indiana, Illinois, Colorado and 
California. . 

Insurance Director Palmer of Illinois 
said the new code for that state, which 
will be submitted to the 1935 legislature, 
it adopted, will put an end to unlicensed 
excursions of Illinois companies and of 
companies chartered in other states, par- 
ticularly Delaware, that have their ex- 
ecutive offices in Illinois, but do not 
solicit any business in Illinois. At pres- 
ent, he said, the Illinois department has 
been unable to reach the latter type of 
company. Mr. Palmer said the only 
satisfactory nation-wide solution to the 
problem is for Congress to bar the use 
of the mails to unlicensed companies. 
He recalled the bankers were success- 
ful in killing such legislation at the last 
session of Congress, in order to pro- 
tect London Lloyds. 

Mr. Greer brought up the problem of 
the status of a company that withdraws 
from a state, for legitimate reasons, but 
continues to collect premiums and to 
give service under continuing contracts. 


Danger of Overdoing 


One of the camp followers present at 
this session said there were undoubtedly 
many fly-by-night operators, who should 
be curbed. In applying a remedy, how- 
ever, he said there is danger of going 
too far. A company gets into a lot of 


different situations when it operates in 
48 states and various insurance groups 
are pulling the legislatures in different 
directions. 





He said, for instance, a state might 
require a $100,000 deposit of a company. 


Yet a company might operate in that 
particular state only for a special class 
business of very small proportions. It 
might regard the $100,000 deposit as un- 
reasonable. Therefore, this adviser sug- 
gested enactment of laws in the state 
permitting cancellation of license of a 
company if it operated elsewhere on an 
unlicensed basis, unless the terms of the 
state in which it was doing this un- 
licensed business were unreasonable. 

In another direction, the commission- 
ers hit close to the federal issue. This 
was in the resolution as to liquidation 
and rehabilitation of insurance compa- 
nies. For some time the commissioners 
and Superintendent Van Schaick of New 
York particularly have been interested 
in bringing about a more orderly process 
in the rehabilitation and liquidation of 
insurers. 


Want Use of Federal Courts 


A special committee on _ interstate 
liquidations was appointed some time 
ago and Theodore Tangeman of Ohio 
has been its chairman. Several sessions 
of the committee were held during the 
convention. A _ resolution was finally 
drafted and was introduced at an ex- 
ecutive session of the convention. It 
provoked considerable debate, but was 
finally adopted. The resolution has two 
objectives. One is to attempt to ward 
off any effort to bring the liquidation of 
insurance companies under section 77B 
of the federal bankruptcy law. ‘The 
other objective is to have legislation en- 
acted which will give the commissioners 
recourse to the federal courts in liqui- 
dations and rehabilitations. The reso- 
lution does not mention federal courts, 
specifying instead “appropriate courts.” 
However federal courts were intended. 

Pursuant to the resolution on liquida- 
tion of insurance companies, a commit- 
tee of five was appointed to investigate 
further and draw up the legislation that 
is desired. That committee consisted of 
Tangeman, Ohio, Van Schaick, New 
York, Palmer, Illinois, Senff, Kentucky, 
and Dunham, Connecticut. 


Rating Question Tackled 


The question of rating of insurance 
companies by independent operators was 
a prolific source of discussion and de- 
bate in the lobby and occupied much 
time at the two executive sessions of 
the convention. The final decision was 
to refer the matter to a special commit- 
tee of seven to be appointed by the in- 
coming administration. 

Superintendent J. A. Marshall of the 
District of Columbia brought the matter 
up. He reviewed his controversy with 
the A. M. Best Company. It will be 
recalled that Mr. Marshall issued a rul- 
ing some time ago forbidding the use 
of rating material by insurance agents, 
as part of their “equipment. Subse- 
quently he referred this ruling to coun- 
sei and was advised that the ruling was 
improper. Therefore he rescinded it. 
The Best Company printed full page 
advertisements in the newspapers of 
Washington, D. C., reviewing the mat- 
ter and setting forth their position. Mr. 
Marshall exhibited a copy of this adver- 
tisement at the convention and pointed 
out one or two places where he said 
the Best Company had misrepresented 
certain details. 

Then Commissioner Daniel of Texas 
took the floor and offered a resolution, 
whereunder a committee would be ap- 
pointed, to investigate the matter of 
rating. Commissioner Read of Okla- 
homa, who wanted the convention to go 
on record immediately, denouncing in- 
dependent raters, caused that resolution 
to be placed on the table. The session 
was then adjourned. 

_ The_ next. morning, in executive ses- 
sion, Superintendent O’Malley of Mis- 
souri took the floor in behalf of the Best 
organization. He said that the Best peo- 
ple had been very helpful to him and 
he paid particular tribute to Ray T. 
Smith, vice-president in charge of the 
Chicago office of Best. He warned 








against positive action at that juncture. 





He was the only one that had a good 
word for the raters. Others who par. 


ticipated in the discussion _ included 
Greer of Alabama, Gough of New Jer. 
sey and Tangeman of Ohio. Those 


who favored immediate action in the 
form of a resolution of condemnation 
had not drafted such a resolution be. 
forehand and consequently had nothing 
specific to offer. 

An interesting fact was that Super. 
intendent Van Schaick of New York 
did not attend the sessions on ratings, 
He stood outside the door conversing 
with friends, possibly making a show 
of the fact he was not participating. 





Glimpses of Florida 





Commissioner Boney of North Carolina 
was elected president of the National 
Convention of Insurance Commissioners, 
in St. Petersburg, on his birthday. He 
was thus the recipient of double hand 
shakes on all sides. 

* * Xx 

The commissioners were entertained at 
dinner one evening by the American Cen- 
tral Life of Indianapolis. The company 
was represented by President H. M. 
Woollen, Vice-President Harry R. Wil- 
son and Actuary Wendell P. Coler. 


* * * 

Among those attending the convention 
was United States Senator Hebert of 
Rhode Island. He was formerly insur- 
ance commissioner of his state. He has 
been attorney for the factory mutual fire 
insurance companies for some time. 

* * * 

Among those who took the boat for 
Havana. after the convention was Com- 
missioner U. A. Gentry of Arkansas. He 
was one of three bridegrooms among the 
commissioners. The others were Super- 
intendent Warner of Ohio and Commis- 
sioner Sullivan of the state of Washing- 
ton. Mr. Sullivan received word in St. 
Petersburg that his mother-in-law had 
died suddenly. He remained in S&t. 
Petersburg on Monday to see that the 
executive committee decided to hold the 
1935 annual meeting in Seattle. Then he 
left that night with Mrs. Sullivan for 
Seattle. 

* * * 

Vice-president E. J. Perrin, Jr., of the 
Automobile of Hartford, and R. E. Hall, 
assistant counsel of the Aetna Life, went 
to Miami Beach together for the week 
end after the convention. 

* * 

About the only organized entertain- 
ment during the convention was the 
motoreade following adjournment of the 
convention the final day. Enough people 
to fill about eight cars made the trip, but 
most of the conventioneers scattered 
through various parts of Florida and to 
Havana for the week end. 

* * * 

Commissioner Marshall of the District 
of Columbia and Deputy Commissioner 
Irons of Georgia went off together for 
the weekend in Florida. 

*k kK 

The talent of the American Life Con- 
vention was called on to provide the pro- 
gram for a luncheon meeting of the 
wives of the physicians in the county in 
which St. Petersburg is located. Three 
members appeared and gave talks, they 
being H. K. Lindsley of Wichita, presi- 
dent of the Farmers & Bankers Life. 
president of the A. L. C.; F. V. Keesling 
of San Francisco, vice-president of the 
West Coast Life, and past president of 
the convention, and Daniel Boone of 
Kansas City, also a former president. 

Commissioner Smith of Utah was lion- 
ized at the convention. He made a great 
impression in his discussion of the ques- 
tion of curbing operations of unlicensed 
companies and he was personally most 
populer. He was nominated for a posi- 
tion on the executive committee when 
Commissioner Olsness of North Dakota 
declined reelection. Superintendent Van 
Schaick of New York, in making the 
nomination, said he had been greatly 
‘mpressed by Mr. Smith. , 

* *k * 

Resolutions in honor of the memory 
of the late C, D. Livingston of Michiga” 
and Charles F. Armstrong of Pennsyl- 
vania were adopted. 

* * * 

Commissioner Boney was nominated 





for president by Deputy Commissioner 
(CONTINUED ON PAGE 18) 
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|Presides Over Meeting 
of Life Counsel in N. Y. 








ALFRED HURRELL 


Alfred Hurrell, vice-president and 
general counsel of the Prudential, was 
in the chair at the annual meeting of 
the Association of Life Insurance Coun- 
sel in New York this week in his ca- 
pacity as president of that organization. 








Commissioners Ask Unitary 
Control Over Liquidations 





Among the resolutions adopted by the 
National Convention of Insurance Com- 
missioners in St. Petersburg, was one 
urging legislation whereunder the au- 
thority of state officials and “appro- 
priate” courts would be extended so as 
to provide “unitary” control of rehabili- 


tations and liquidations. By “appro- 
priate’ the resolution means federal 
courts. Below is presented the text of 


the resolution: 

“Whereas, the present methods of 
liquidating or rehabilitating insurers do- 
ing business in more than one state 
require strengthening; and, 


“Whereas, past experience has dem- 
onstrated that policyholders of, and 
claimants against, such insurers will 


best be protected through unitary con- 
trol of liquidations or rehabilitations by 
the appropriate insurance commissioner 
or commissioners; and, 

“W hereas, although the institution of 
insurance is rapidly approaching a state 
of stabilization and there is ample rea- 
son to believe that the period of exten- 
sive liquidation or rehabilitation has been 
passed, it is desirable to have available 
adequate machinery to meet emergencies 
that may arise in the future; now, there- 
fore, be it 

“Resolved, that the National Conven- 
tion of Insurance Commissioners urges 
the enactment into law of the necessary 
statute or statutes whereby such unitary 
control of liquidation or rehabilitations 
may be effected by extending the author- 
ity and control of the appropriate insur- 
ance commissioner or commissioners and 
the appropriate court or courts; and be 
it further 

“Resolved, that the president of the 
convention is hereby authorized to ap- 
point a special committee of five mem- 
bers to frame such necessary statute 
or statutes and take all necessary steps 
to accomplish the passage thereof.” 


Thompson to George Washington 


L. G. Thompson, actuary National Fi- 
delity Life of Kansas City, has been 
made actuary of the George Washing- 


Holgar Johnson Tells How 
to Meet Objections Today 


——__+ -- 


FEAR OFTEN ENCOUNTERED 





Agents’ First Task Is to Overcome This 
Resistance Before Attempting to 
Present Plan 





Fear of future uncertain business pos- 
sibilities often in, these days makes a 
prospect say he is not interested in life 
insurance, H. J. Johnson, Pittsburgh 
general agent Penn Mutual, said in an 
address this week before the New York 
life underwriters. This objection must 
be overcome before there can be any 
possibility of a sale. 

The prospect’s unwillingness to com- 
mit himself may be due to a feeling 
that his salary may be curtailed or that 
he may be laid off temporarily. The 
agent hardly can discuss a life insur- 
ance program with such a man before 
removing this fear from his mind by 
means of positive motivation. 

This can be done, Mr. Johnson said, 
by having on hand factual information 
and motivating material, not merely 
making statements. Recent newspaper, 
periodical or report material is valuable, 
preferably pertaining to the prospect’s 
business, showing an upward trend and 
more optimistic outlook. 

Another reason why a prospect says 
he is not interested is that the agent 
takes for granted the man is aware of 
his problem, which is not always true. 
In calling on a prospect, nothing should 
be taken for granted. A friendly inter- 
view or discussion is a necessary first 
step. Then comes the task of fixing 
the problem in the mind of the pros- 
pect, or, as Mr. Johnson says, creat- 
ing it. 

Certain facts of life facing the pros- 

pect may be developed, such as educa- 
tion of his children, uncertainty of the 
time element in a man’s life for com- 
pleting his life program; the need for 
income for family if his earning power 
is ended or curtailed; the problem of 
old age dependency. 
These problems having been fixed, 
Mr. Johnson said, there remains for the 
agent the task of demonstrating that life 
insurance is the solution and that no 
other institution offers an equal one. 


Milwaukee C. L. U. Election 


The Milwaukee C. L. U. has elected 
the following officers: President, P. A. 
Trizese, Massachusetts Protective; vice- 
president, R. P. Thierbach, Northwest- 
ern Mutual, and secretary, L. C. Jones, 
Northwestern Mutual. At the meeting 
plans were formulated to invite pros- 
pective candidates for the designation 
to the monthly meeting with the idea 
of stimulating and sustaining their in- 
terest in the preparatory work. 





Use Subscription Card 
Inserted in This Issue 





Now is the time for every in- 
surance man to equip himself to 
face the insurance problems of 
1935. Non-subscribers of The 
National Underwriter should or- 
der their personal copies by sign- 
ing the enclosed card and mailing 
it immediately. The weekly copies 
of The National Underwriter 
cover every phase of the impor- 
tant insurance news. In addition, 
The National Underwriter also 
publishes several educational 
monthlies. The Accident & Health 
Review is the only publication de- 
voted exclusively to that line and 
contains many effective sales 
ideas. Use the enclosed subscrip- 
tion card and mail it right now so 
you can start with the January 
issue. 





ton Life of Charleston, W. Va. 








ST. LOUIS GENERAL AGENCY 


OPPORTUNITY 
L 


agents and sound personal financial 


situation primary requirements. All re- 
plies confidential. 
application 


Though personal 


preferred, information 


supplied through third parties, Gen- 
eral Agents, bankers, etc., will be 
welcomed. 


B-15, The National Underwriter, Chicago 


Address reply to 


ARGE, very old Eastern Life Insur- 
ance Company with exceptional 
surplus and low cost record wants man 
experienced in General Agency work 
for well established St. Louis office 
with substantial volume of business in 
force. Agency income makes this ex- 
ceptional opportunity. Good produc- 
tion record, proved ability to develop 





















Public Enemy No. 1 


Police can't catch him. 
entirely beyond the law, ready to strike you down. Public 
Enemy No. I|—"Disability"—-still stalks the land, robbing 
men and women of incomes, homes, even their daily 


bread. 


The only real protection against the financial ravages— 
the consequent fear and worry—wrought by this Public 
Enemy is a NON-CANCELLABLE INCOME POLICY. 
Thousands of Business and Professional Men are protect- 
ing their incomes with Non-Cancellable Income Insurance 


Is Still At Large 


Jails won't hold him. He 


issued by the Pacific Mutual. 


THE OLDEST—THE LARGEST Insurance Company writ- 


ing this type of non-cancellable coverage. 


Home Office 
Los Angeles, California 


Founded 1868 


acitic Mutual Lite 


nsurance Compaily a aura, 
GEORGE 1. COCHRAN. onesioent 


Assets 


Over $198,000,000 
































THE 


NATIONAL 


UNDERWRITER 





December 14, 1934 





—. 

















satin Y 





THE NATIONAL UNDERWRITER 


LIFE INSURANCE EDITION, PUBLISHED EVERY FRIDAY 





Aes NATIONAL UNDERWRITER COMPANY, Chicago, Cincinnati and New York 
PUBLICATI 


ON OFFICE, A1946 Insurance Exchange, CHICAGO. 


EB. J. Woxu.cemourtH, President 
Howarp J. Burrivcz, Vice-Pres.-Gen. Mgr. 
Jown F. WoxuLtcEmourTH, Secretary 
Associate Managers: 
W. A. SCANLON G. C. Rozpine 
O. E. ScHwartz 
CINCINNATI OFFICE 
420 E. Fourth St., Tel. Parkway 2140 
Lovig H. Matin, oe 
Asnzz TuHorP, Jr., Director Life Ins. 
rvice Dept. 
Curtis C. Crocker, Mgr., Handbook Dept. 
NEW YORK OFFICE 
1200-128 William St., Tel. Beekman 8-8958 
EDITORIAL DEPT. 
Grorcz A. Watson, Associate Editor 
R. B. MitcHeE.t, Assistant Editor 
BUSINESS DEPT. 


Nora Vincent Pavt, Vice-President 
W. J. SmytuH, Resident Manager 


D OFFIC 
Room 802, 18 Asylum St. 
Telephone 17-1227 
Ratrg E. Ricuman, Manager 





PHILADE 
1127 Fidelity-Philadelphia Bldg., Tel. Pen 


Subscription Price $3.00 a year; in Canada, $5.50 a year. 


J. T. Curtin, Mgr. Industrial Dept. 
E 


Telephone Wabash 2704 


C. M. Cartrwricut, Managing Editor 
LEVERING a Ass’t Man. Editor 


ssociate Editors: 
Frank A, Post CHARLES 
Date R. SCHILLING 


SAN FRANCISCO OFFICE 
507-8-9 Flatiron Bldg., Tel. KEarny 8054 
Frank W. Bano, Resident Manager 
Miss A. V. Bowyer, Pacific Coast tor 


D. SPENCER 


DALLAS OFFICE 
1810 Kirby Bldg., Tel. 2-4491 
Freon B. HumpuHrey, Resident Manager 
DES MOINES OFFICE 


627 Insurance Exchange, Tel. 44417 
Rosert J. Cuapman, Resident Manager 


DETROIT OFFICE 
1015 Transportation Bldg., Tel. Randolph 8994 
A. J. Epwarps, Resident Manager 
ATLANTA, GA. OFFICE 
204 Atlanta National Bank Building 
alnut 2652 


Wa ter M. CuristEnsen, Resident Manager 


LPHIA OFFICE 


8706, Harry C. Mountarn, Resident Manager 
Single Copies, 15 cents. In 


Comstnetion with The National Underwriter Fire and Casualty, $5.50 a year; Canada, $10.50. 


as Second-cl 
March 8, 1879. 


ass Matter June 9, 1900, at Post Office at Chicago, Ill., Under Act, 








Commissioners at the Crossroads 


In several respects, the NATIONAL Con- 
VENTION OF INSURANCE COMMISSIONERS in 
its annual meeting at St. PETERSBURG was 
constrained to think in terms of federal 
instrumentalities. In dealing with the prob- 
lem of unlicensed companies, the seasoned 
commissioners were skeptical of the chances 
of accomplishing reform through state laws 
under which the charter of a domestic com- 
pany would be forfeited and the license of 
a foreign company canceled, if it operates 
in any other state on an unlicensed basis. 
Therefore, they came to the conclusion that 
if the problem of unlicensed operations is 
acute and cries for a solution, the good 
offices of the federal government must be 
invoked. Accordingly the resolution that 
was adopted, memorialized Concress to 
enact legislation that would bar the use of 
the mails to an insurer, unless it designates 
in the various states in which it operates, 
an agent for service of process. 

In approaching the question of interstate 
liquidations of insurance companies, the 
commissioners likewise felt the futility of 
attempting to bring about unitary control 
through agreement among the states which 
would permit efficient and equitable distri- 
bution of assets, without being pulled and 
hauled in 48 directions. So, the decision 
was to go for legislation giving the com- 
missioners recourse to the federal courts 
in such matters. 

Many commissioners hesitated to go, even 
to that extent, to the federal government. 
They feared they might be starting a 
movement which might end with assump- 
tion of supervision over insurance by the 
federal authorities. 

Perhaps a new balance is in process of 
being created between the federal and state 
governments. In the crime conference in 
WASHINGTON this week, called by ATror- 
NEY GENERAL CUMMINGS, Henry L. STIM- 
SON suggested that the federal government 
might be an important factor in the war on 
crime, without, however, displacing the 
local peace authorities. 

It was his idea that the federal authori- 
ties might point up the activities of the local 
officials, coordinate them, where coordina- 
tion is needed, and supplement local effort 
with an organized force of specialists, 
whose application to their task is not im- 
paired by political considerations. 


It may be that a situation will develop 
where the federal government will pick up 
insurance control where state supervision 
leaves off, completing the job, rather than 
providing a substitute system. 

We believe it lies very much within the 
power of the insurance commissioners to 
control the future system of insurance 
supervision. If they administer their offices 
with a degree of statesmanship and coop- 
erate with one another to bring about uni- 
formity, where uniformity is imperative, 
then it is likely that the sphere of influence 
of the federal government in insurance mat- 
ters will be limited. A much higher degree 
of cooperation is possible to obtain under 
the present system, we believe. Too often, 
the commissioners assemble and more or 
less solemnly adopt resolutions memorializ- 
ing the members to take a certain course of 
action or use their influence in a certain 
direction. The resolution may be adopted 
without dissent or discussion. Yet in a few 
days, one after another of the commission- 
ers may decide to take an entirely op- 
posite course. 

The reason, very frequently, for a com- 
missioner going contrary to the program 
laid down by the convention, is the pres- 
sure of local, special interests. It may be 
a group of local agents, local companies, 
politicians or industrialists. Here is where 
statesmanship on the part of the insurance 
commissioner is required. If he has at- 
tended the convention of the commissioners, 
heeded the arguments in favor of a resolu- 
tion and voted for its adoption, feeling that 
the recommended course is in the larger 
interest, he should not bow down meekly to 
local pressure. Unless he puts up a con- 
structive statement in behalf of the coop- 
erative course, he is strictly a job holder 
and clerk. 

A case in point is the uniform definition 
of marine writing powers, which has been 
espoused enthusiastically at several meet- 
ings of the commissioners and yet has been 
rejected by too many state officials. If 
there are valid objections to this definition, 
which undertakes to end the chaos of over- 
apping coverages in the fire, casualty and 
marine field, they should be presented be- 
fore the convention. To our knowledge. 


there has not been a single objection voiced 
by any commissioner in these sessions. Yet 








PERSONAL SIDE OF BUSINESS — 


ee 





C. B. Petrie, Jr., for the past three 
years editor of the life department of the 
“Weekly Underwriter,” New York City, 
has resigned to become associate editor 
of the Street & Smith ‘publications, to 
several of which he had been a con- 
tributor from time to time. 


W. C. Schuppel, executive vice-presi- 
dent Oregon Mutual Life, has been 
named vice-president of the Portland, 
Ore., better business bureau. 

R. C. Howard, Oklahoma state man- 
ager of the Liberty National Life of 
Birmingham, has been a guest of C. N. 
Tilley, Texas state manager, on a deer 
hunt. While there he filled the pulpit of 
the First Baptist Church at Dilley, Tex. 


Henry S. Nollen, president of the 
Equitable Life of Iowa, is now in good 
shape after havving gone through some 
distressing experiences. Earlier this 
year the ligaments of his right knee 
were badly torn in an accident at the 
home of his brother, G. 'S. Nollen, 
president of the Bankers Life of Des 
Moines. While he was laid up for re- 
pairs he developed pleurisy, but he has 
now overcome both disabilities. 

J. M. Thomson, actuary and assistant 
secretary North American Reassurance, 
is now a Kentucky colonel, having re- 
cently been commissioned by Governor 
Laffoon of Kentucky. 

Officers of the Union Mutual Life of 
Portland, Me.. gave a luncheon in honor 
of the birthday anniversary of President 
S. B. Phillips, who has been connected 
with the company for 48 years. He 
was presented with a pigskin brief case. 
Those giving the luncheon were First 
Vice-president W. B. Drummind, Sec- 
ond Vice-president R. E. Irish, Thomas 
Lehman, controller and associate actu- 
ary; Dr. J. B. Drummond, acting medi- 
cal director; F. A. Hamblen, actuary; 
H. D. Lang, secretary; C. J. Watts, who 
has just assumed his duties as manager 
of the Maine territory; C. N. Cutter, 
assistant superintendent of agencies, and 
C. G. Lane, financial statistician. 

George R. Allen, national president 
of the Standard Life Association of 
Lawrence, Kan., is now at home recup- 
erating from a delicate operation that 
was performed in St. Louis. He is 
making a good recovery. 

Dr. A. E. Awde, medical director of 
the Union Mutual Life, has retired. Dr. 
Awde was an unusual medical director 
as he had had life insurance experience 
in the field. He started as an agent in 
the company’s Philadelphia office. He 





they go home and steer an independent 
course. 

That is most disheartening to the cor= 
structive leaders of the convention who are 
undertaking to bring about cooperative 
action where it is needed. The remark of 
SUPERINTENDENT VAN ScuAIcK of NEW 
York to the effect that unless the commis- 
sioners act in harmony, someone will force 
them to do so, cannot be dismissed, as 
without significance. Mr. VAN ScHAICK 
represents the highest type of statesman- 
ship in the convention. He is soon going 
out of office. He has no ax. to grind and 
is devoted to the general good. He is in 
touch with the spirit of federal author- 
ities. 

The commissioners, we believe, are at a 
critical point in many respects. They can 
take the upper road and assure perpetuation 
of the present system or they can take the 
path of least resistance and invite federal 





supervision. 
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was later manager at Watertown, N. Y, 
His good work attracted the attention 
of the home office and he was made 
superintendent of agents, serving for 
24 years. In 1925 he became medical 
director. No successor has as yet been 
appointed, Dr. J. B. Drummond being 
acting medical director. 


Vice-president L. O. Fisher of the 
Equitable Life of New York, who has 
been elected a member of the board, 
is an expert in accountancy. He started 
with the Fitchburg (Mass.) Railroad and 
then he was with the New York Cen- 
tral Railroad in the office of the freight 
claim department. Later he was a mem- 
ber of the public accountancy firm of 
Haskins & Sells. He started as gen- 
eral auditor of the Equitable in 1906. 


Tribute was paid to H. G. Mosler, 
million dollar producer of the Massa- 
chusetts Mutual Life at Los Angeles, 
at a luncheon in his honor in observ- 
ance of his passing the million dollar 
mark in new business for the year. J. 
W. Yates, general agent, was host. J. 
H. Cowles, Los Angeles general agent 
of the Provident Mutual Life, was a 
guest. A number of talks were given, 
Mr. Mosler saying that he hoped to 
pay for $2,000,000 of business in 1935. 
William McClelland, assistant manager, 
attributed Mr. Mosler’s success to 
systematically arranged hard work. Mr. 
Yates said in the last four years and 11 
months Mr. Mosler has produced $6,- 
765,000 in paid business, an average ol 
$1,353,000 per year. 


When J. N. Lewis, cashier of the 
Henry J. Powell agency of the Equita- 
ble Life of New York at Cincinnati, ar- 
rived at his office the morning of Dec. 8, 
he found his desk covered with flowers 
and congratulatory messages. It was 
“Old Figgers’,’ as he is affectionately 
called, 45th anniversary of service with 
the company. Mr. Lewis’ many friends 
each contributed a new quarter and two 
new dimes which were placed in a gift 
box and presented to him, so he could 
select any gift he wished. , 

Mr. Lewis is the oldest active cashier 
in point of service with the Equitable. 
He has been associated with the Cincin- 
nati-Louisville agency since 1915 and 
entered the employ of the company at 
Rock Hill, S. C., at the age of 17. He 
is one of the best known and widely 
loved figures in the life insurance busi- 
ness in Cincinnati, 


M. J. Cleary, president Northwestern 
Mutual Life, has been reelected prest- 
dent of the Milwaukee County Commu- 
nity Fund. Edmund Fitzgerald, who has 
been serving as second vice-president, 
declined reelection because of the pres- 
sure of business as vice-president of the 
Northwestern Mutual and his private al- 
fairs. 

L. S. Dixon, Lafayette, Ind., district 
manager Western & Southern, was hon- 
ored at a dinner there on his 20th an- 
niversary as district head. C. J. Hol- 
loway of Cincinnati, superintendent ol 
agencies, presented a service pin to Mr. 
Dixon. More than 70 agents and their 
wives attended. 

R. D. Emery, 71, an executive of the 
Great Western of Des Moines for the 
last 33 years, died of a heart attack at 
the home of his daughter there. With 
H. M. Hawley, he launched the Great 
Western in 1899. Mr. Emery became 
secretary and served in that capacity 
from 1901 until 1928 when he became 
treasurer. He had been a director 0! 
the company continuously for 33 years. 


Walter W. Engel of Reynolds & En- 
gel, general agents Northwestern Mutual 
Life, Dayton, O., is convalescing at his 
home following a serious operation. Mr. 
Engel entered the life insurance bust 
ness as stenographer for the Dayton 
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general | agency and on Dec. 13 com- 
pleted 25 years with the Northwestern 
Mutual. 

Thirty-nine members of -the Fidelity 
Mutual 25-Year Club were guests of 
President Talbot at the annual “Fidelity 
Loyalty Day” dinner. The club includes 
the 42 members of the head office staff 
and field workers who have been con- 
tinuously associated with the Fidelity 
Mutual for 25 years or more. Of the 
39 present, 11 were women. Announce- 
nent is made that a testimonial dinner 
will be given T. W. Van Hoesen, as- 
sistant treasurer, who on Dec. 21 will 
complete 52 years of service, being sec- 
ond only to President Talbot in the 
Jength of his association. 

Mr. Talbot urged the creation of a 
Fidelity Mutual historical museum to 
assemble and properly display material 
of interest bearing on the history of the 
company and the men who have had part 
in upbuilding it throughout its 56 years. 

N. L. Morris, secretary-treasurer of 
the Pacific National Life, has been 
elected a member of the Salt Lake City 
board of education. 

Gertrude M. Hutchinson, cashier of 
the Wilmer M. Hammond agency at 
Los Angeles of the Aetna Life, was hon- 
ored with a dinner party given by her 
associates in celebration of her com- 
pletion of 25 years of service. Jerry 
Hall, assistant general agent, was mas- 
ter of ceremonies. General Agent W. 
M. Hammond, J. J. Thirion and Miss 
E, C. Way spoke. 


Harry W. Kavel, general agent of 
the Aetna Life at Minneapolis, died at 
a hospital in that city from pneumonia. 
He had been in charge of the agency 
for the past 12 years. The company 
has not yet indicated who will be his 
successor. 


President C. F. Williams of the West- 
ern & Southern Life and Vice-president 
W. C. Safford of the Western & South- 
ern Indemnity of Cincinnati attended 
the gridiron dinner given by the Wash- 
ington new Spaper correspondents last 
Saturday evening which President 
Roosevelt attended. Mr. Safford is a 
former superintendent of insurance of 
Ohio. 


W. F. Myers, 81, 
Myers, vice-president Aetna Life and 
Aetna Casualty, died at his home in 
Milwaukee. He had had a long bank- 
ing career in St. Paul and Minneapolis, 
and later in Milwaukee. 


father of R. W. 


S. D. Marquis, Chicago general agent 
of the Provident Mutual Life, is be- 
reaved due to the death of his son, Wil- 
liam Hall Marquis, 17 years of age. 





| Young Marquis had been ill for a num- 





ber of months. He graduated from the 


Evanston, Ill., high school last June. 
The funeral was held from the First 
Presbyterian Church in Evanston 
Wednesday. Young Marquis was a 


most promising youth and his death was 
highly deplored. 


Dr. J. W. Fisher, medical director 
of the Northwestern Mutual Life, was 
one of the nine pioneer practitioners of 
Milwaukee who were honored by the 
Medical Society of Milwaukee County 
at a banquet in recognition of 50 or 
more years of practice in the commu- 
nity. Dr, Fisher, who was 86 Sept. 10, 
was the oldest of the honored physicians. 


Ben S. McGiveran, general agent 
Northwestern Mutual Life, Eau Claire, 
Wis., is the father of a baby boy, B. S. 
McGiveran, Jr. 


W. F. McCaughey, general agent 
Northwestern Mutual Life, Racine, Wis., 
has been elected president of the Racine 
association of commerce. 


W. Howard Cox, president of the 
Union Central, had an interesting time 
upon his arrival at San Antonio, Tex., 
on his recent hunting trip. A motion 
picture company was making a picture 
at Randolph field and Mr. Cox on his 
arrival was mistaken for Gary Cooper, 
the film star, by a crowd of 100 high 
school students who literally mobbed 
him for his autograph. Mr. Cox finally 
was spirited away to his hotel. Mr. Cox 
demonstrated his fine marksmanship on 
the famous King ranch by bagging a 
coyote his car followed three miles over 
rough country at 50 miles an hour, with 
the first shot he fired. 


Dr. C. B. McCulloch, vice-president 
and medical director of the State Life 
of Indiana, was appointed a member of 
the board of public safety of Indianap- 
olis. Dr. McCulloch is at present a 
member of the Indianapolis parks board 
He has served the Democratic party as 
state chairman, and was nominee for 
governor of Indiana. 

John Griggs and Helen Claire, prin- 
cipals in the Union Central radio broad- 
cast, “Roses and Drums,” gave a playlet 
before the 41st annual meeting of the 
United Daughters of the Confederacy in 
New York at the request of Mrs. J. H. 
Anderson, Raleigh, N. C., historian-gen- 
eral. 

The playlet was arranged by H. L. 
Clinkscales of the C. B. Knight agency 
of the company in New York and the 
J. Walter Thompson Company. Mr. 
Clinkscales is commander of the New 
York division of the Sons of Confederate 
Veterans. Mr. Griggs is Randy Clay- 
more in the broadcast and Miss Claire 
plays the part of Betty Graham. 








NEWS OF THE COMPANIES 





Great Southern Progresses 





Special Report to Policyholders by 
President Greenwood Shows Fine 
Position—Expansion Under Way 





President E. P. Greenwood of the 
Great Southern Life of Dallas has is- 
sued a special report to his stockholders. 
The Great Southern Life has a develop- 
ment program under way which includes 
the building of an agency organization 
in California, to which it has just been 
admitted, and possibly in other Pacific 
Coast states. New offices have also been 
opened in a number of Texas and Okla- 
homa cities. A recent convention ex- 
amination showed that the Great South- 
ern Life had $41,851,944 admitted as- 
sets, $3,000,000 capital $1,134,585 sur- 
plus and $1,224,859 fluctuation reserve. 
Gross premium income in 1933 totaled 
$6,063,927, with an interest and rental 
income of $2,180,749. Insurance in 








lorce totaled more than $220,000,000. At 
the end of 1933, the Great Southern Life | 





had $1,681,415 in cash and government 
and municipal bonds and in the first six 
months of 1934 increased liquid resources 
by $2,912,133 

The Great Southern Life is 25 years 
old and has shown great progress since 
it was started with a $500,000 capital. 
During this period the company has 
paid the beneficiaries of deceased policy- 
holders $20,066,073 and to living policy- 
holders $24,014,776. In addition to this, 
$1,200,000 has been paid in stock divi- 
dends. 

During the 12 years the present man- 
agement has been in charge the insur- 
ance in force has increased over $120,- 
000,000 and the assets from $10,000,000 
to $41,000,000, or 38 percent. 





Franklin Life Agents Again 
Set One-day Sales Record 


Franklin Life agents set an all-time 





one-day production record Dec. 7. An- 
nouncements were timed by R. F. Bier- 
baum, agency supervisor, to reach 











agents Dec. 6. Reports by wire from 48 
agencies in 19 states at 9 p. m., Dec. 
7 showed $1,751,609 written in the day, 
euting the former one- -day record of 
May 31 by more than 25 percent. The 
St. Louis agency led with largest vol- 
ume ever written by a Franklin agency 
in a one-day contest. 

The home office agency in Springfield, 
Ill., broke its record for a single day’s 
new business for the third time in seven 
months, reporting 61 applications for 
$134,680, the largest one-day volume of 
the Franklin's home-town business on 
record. The demonstration, Rollin 
Young, agency vice-president, explains, 
was in honor of the Franklin’s 50th an- 
niversary year. 





Jefferson Standard Stresses 
“Write Quality Business” 





The Jefferson Standard agents have 
completed a successful drive for new 
business in honor of the sixty-seventh 
birthday of Julian Price, president when 
3,800 applications for more than $9,000,- 
000 were written during the month. 

The campaign was conducted along 
the lines of “write quality business” 
featuring settlements with application 
and higher average size policies. As a 
result of special emphasis the average 
size application was increased by $400 





over the average written during the 
first ten months of 1934. The Jefferson 
Standard continues to show gains in 
paid business and in conservation. There 
is a decided increase in paid business 
compared with 1933 and a gain in in- 
surance in force has been made for the 
first nine months of this year. 





Extra Dividends Declared 


Dividend declarations, including ex- 
tras, have been made by companies in 
the Aetna Life group, payable Jan. 2 on 
stock of record Dec. 8. The Aetna Life 
declared a quarterly dividend of 10 
| cents a share and an extra of 10 cents. 

The Aetna Casualty declared the reg- 

ular dividend of 50 cents, which is an 
increase of 10 cents, and an extra of 50 

cents, as compared with an extra of 40 
le ents last year at this time. The Auto- 
mobile declared the regular dividend of 
25 cents. 








Federal Union Life Case 


Final hearing of the Federal Union 
Life case in the federal court at Cincin- 
nati has been postponed to Jan. 14. The 
hearing was held over to this time to 
give the company an opportunity to pre- 
sent a reorganization plan. It must be 
submitted to the court, the insurance 











FIVE YEAR 


DEPRESSION 


RECORD: 


Admitted Assets—October 
Admitted Assets—October 


Gain—five depression 


Policyholders' Surplus—October |, 1934 
Policyholders' Surplus—October |, 1929 





1, 1934 $22,025,627 
1, 1929 17,853,680 
years... $ 4,171,947 


$1,743,655 
1,329,427 





Gain — five depression years.......... $ 414,228 


In the same five depression years policyholders were paid 
$15,027,127 and loaned many millions more. 


The Midland Mutual Life Insurance Company 
Columbus, Ohio 
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Are You Fully Equipped 
To Replace Earned Income? 


Making good lost earning power—if that is 
the mission of life insurance you need accident 
insurance to complete the job. 


If the work is to be done in an economical 
and convenient way on a comprehensive scale, 


you must use salary savings and group lines. 


In employing these supplementary lines use 
the facilities of our local office. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 
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‘*‘It is our objective to provide our 
field representatives with all 
necessary tools, tangible and 
intangible, with which success is 
achieved in life insurance selling.” 





A MULTIPLE line company which writes 
group insurance does more than provide 
minimum coverage for employees of a 
common employer. Group insurance in- 
sures the writing agent that his prospect 
list will teem with men and women who 


know his company favorably. 


Our general agents or managers will 
describe the many services rendered by 


a multiple line company. 
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GENERALAMERICAN Lire INSURANCE COMPANY: 
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Heapnesvoenr 


Saint Louis, Missouri 





Life—Salary Savings—Group—Accident and Health 
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department and interested parties in the 
several suits by Jan. 7, so a plan ap- 
proved by the insurance department may 
be brought before the court at the for- 
mer date. 

It is estimated that the reorganization 
plan under consideration by the com- 
pany will cost $750. If the plan is ap- 
proved, it will contain, a provision tor 
these expenses; if it is not approved, 
these expenses will have to be borne by 
the directors. 


Co-ancillary Receivers Named 


Commissioner Jess G. Read of Okla- 
homa and Commissioner E. F. Mitchell 
of California were appointed co-ancillary 
receivers for the Great Republic Life of 
California, by Federal Judge Vaught of 
Oklahoma City. The appointment was 
made in connection with a suit filed by 
G. H. Dale, former Oklahoma agency 
manager, on an agency contract claim. 
Mr. Dale took judgment in the state 
court for $7,000 for alleged earned com- 
missions. Following the appointment 
of the new ancillary receivers by the 
federal court, the state court was asked 
to dismiss the temporary receivers, S. J. 
Campbell and J. Gibson. Commis- 
sioner Mitchell is conservator for the 
company in California. 





Postpone Receivership Hearing 


The hearing of the application for a 
receiver for the Elkhart National Life 
last week was postponed to this week 
to give the company a chance to raise 
funds. 


Scranton Agents Insured 


_ The Scranton Life is covering its full- 
time field representatives under a group 
insurance plan. Individual contracts are 


to be issued for maximum amounts, 
provided under a schedule based on paid 
production for the 12 months ending 
Nov. 1, 1934. Suitable modifications have 
been made, so that insurance may be 
granted to agents who have been under 
contract for shorter periods than the 
full two year requirement. 


Mitchell Made Director 


William DeWitt Mitchell of New 
York, former solicitor general and later 
attorney. general of the United States, 
has been elected a trustee of the Mutual 
Life of New York. He is senior mem- 
ber of the law firm of Mitchell, Taylor, 
Capron & Marsh of New York City. 





Wind Up California Affairs 


Since its reinsurance by the American 
Savings Life, California affairs of the 
Sentinel Life are being wound up in- 
asmuch as the reinsuring company can- 
not qualify under the California laws 
at the present time, its capital being 
only $200,000 while the requirement for 
companies writing life, accident and 
health, the lines formerly written by the 
Sentinel Life in California, is $250,000. 
C. A. Karr of Los Angeles was the 
California generai agent of the Sentinel 
Life. 





Life Company Notes 


The St. Louis Mutual Life has been ad- 
mitted to Nebraska 

The Standard Life & Casualty of In- 
dianapolis changed its name to the 
Standard Life of Indiana. 

The Great American Life, San Antonio, 
Tex., has been licensed in Arkansas. 

c. S. Cheston who has been elected a 
director of the Provident Mutual Life is 
a member of the firm of Edward B. Smith 
& Co., and is a director of many indus- 





trial enterprises. 








AMONG COMPANY MEN 





Paxton Berkshire Treasurer 





Succeeds J. C. Dewey—General Agent 
W. M. Furey of Pittsburgh Is 
Elected a Director 





Election of Walter A. Paxton as 
treasurer and William M. Furey of 
Pittsburgh as a director are announced 
by the Berkshire Life. Mr. Paxton has 
been connected with the trust depart- 
ment of the Bankers Trust Company 
of New York. He succeeds John C. 
Dewey, resigned. He has been in the 
banking business since 1919. In 1928 
he formed the bond department of the 
National Park bank. He later became 
assistant vice-president of the Park Bank 
Corporation, later merged with the 
Chase Securities Corporation. He was 
with the Chase National bank invest- 
ment affiliates for four years. 

Mr. Furey was elevated to the direc- 
torate of the Berkshire Life. It marked 
the first time in the 83 years of the 
company’s history that it had chosen 
one of its general agents to be a mem- 
ber of its board. 

Mr. Furey recently celebrated the 48th 
anniversary of his connection with the 
company. He is the senior member 
of the firm of William M. Furey & Son. 
He went to Pittsburgh from Bellefonte 
in 1886 and began his business career 
with his uncle, the late H. D. W. Eng- 
lish, who was then Berkshire general 
agent. He later became a partner in 
the business, took it over after Mr. 
English’s death and five years ago his 
son, W. Rankin Furey, entered the 
firm. 

Mr. Furey is one of Pittsburgh’ s most 
prominent citizens in business, civic and 
fraternal affairs. He is a member of 
the executive council of the National 
Association of Life Underwriters. He 
is a former vice- -president of the Na- 
tional association, and is new chairman 
of the general agents committee of the 
Berkshire. 

He is a former president of the cham- 
ber of commerce in Pittsburgh, and a 














director of the Pennsylvania state cham- 





C. C. Fleming Is Made Editor 


Advertising Manager of Life Insur- 
ance Co. of Virginia Takes on 
Additional Duties 








C. C. Fleming, publicity and adver- 
tising manager of the Life Insurance 
Company of Virginia, becomes editor 
of the “Virginia Standard,” the weekly 
bulletin of the company. R. B. Lan- 
caster has been the editor since Jan- 
uary, 1931. During his incumbency he 
acted as chief clerk to Vice-president 
J. E. Woodward. He will not have 
sufficient time for editorial duties owing 
to the expansion of Mr. Woodward's 
territory due to the recent retirement 
of Vice-president F. E. Hall. Mr. 
Fleming is a man of fine ability, who is 
making an outstanding success of his 
work. 


Mulnix Made Vice-President 


L. G. Mulnix, in charge of agents for 
the American Life of Denver, has been 
named vice-president of the company. 
He will continue to handle the agency 
work. He has been with the company 
about two and one-half years. 








Bridgman to Direct Agency 


H. L. Bridgman, vice-president it 
charge of agency work of the Great 
American Life of San Antonio, will also 
be sales director of the home office 
agency force. 








ber. He also is a director of the Co- 
lonial Trust Company, a member 0! 
the Pittsburgh sinking fund commis- 
sion and president of the Western Penn- 
sylvania School for the Blind. 





@ Equip yourself for 1935 by filling in 
the enclosed subscription card today! 
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LIFE AGENCY CHANGES 
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Butler Takes Chicago Post 





General Agent of the Home Life of 
New York Is Being Transferred 
from Denver 





Arthur A. Butler, Denver general 
agent for the Home Life, has been ad- 
yanced to Chicago general agent. Since 





ARTHUR A. BUTLER 


the resignation some time ago of W. F. 
Jenkins as Chicago general agent, the 
office has been in charge of Edgar 
Olden from the head office of the Home 
Life. 

Mr. Butler has had a long insurance 
career. He is of an insurance family, 
being the son of the late Arthur A. But- 
ler, who was one of the outstanding life 
insurance men of the Rocky mountain 
district. Mr. Butler was thus brought 
into the life insurance business at the 
outset of his business life, beginning in 
1914 with the Pacific Mutual Life. He 
served that company in, various Cca- 
pacities at the home office and in the 
feld until 1925, when he went to Chi- 
cago as manager of the Chicago office 
of the Continental Assurance. He did 
an outstanding job with that company, 
serving successively as supervisor, resi- 
dent vice-president in charge of the 
western department, and general agent 
at Denver, until 1932, when he went 
with the Home Life as Denver gen- 
eral agent. 

A successor for the Denver agency 
has not been appointed as yet. 





Texas Life Appointments 


F. E. Covey has been appointed dis- 
trict manager of the Texas Life at Fort 
Worth with offices in the Burk-Burnett 
building. He has been an active life 
surance man in the city for the last 
five years. 

T. W. Posey, formerly district man- 
ager of the company at Brownwood, 
lex., has been transferred to Austin 
with offices in the Littlefield building. 





Two New Agency Directors 


Two agency directors have been ap- 
pointed by the New York Life, effective 
Jan. 1, one to head a newly organized 
branch at Davenport, Ia. Both previ- 
ously were agency organizers. Don 
Parker of Davenport will take charge 
ot the new branch there. The New 
ork Life previously maintained a sub- 
office in that city. W. C. Weissinger of 
Omaha, agency organizer in the Omaha 
ranch, midwest department, is being 
transferred to Fargo under jurisdiction of 
the northwestern department to man- 
age the branch there. 


Bean Goes to Oklahoma 


iF. M. Bean of Decatur, Ill., has been 
made general agent of the John Han- 
cock Mutual in Oklahoma with head- 








quarters at Oklahoma City. The com- 
pany has just entered the state. Mr. 
Bean is 34 years of age, graduated from 
the University of Illinois and has been 
connected with the John Hancock in 
Decatur since 1922. He is now agency 
supervisor there, having been appointed 
in 1928. 





Elkhart Agency Reorganized 


The Blubaugh & Blubaugh agency, 
Elkhart, Ind., has been reorganized. 
The firm name now is Blubaugh, Den- 
nis & Btubaugh. F. L. Dennis, for- 
merly of Chicago, has purchased an in- 
terest in the firm and will introduce a 
life department in the agency. For sev- 
eral years Mr. Dennis was in the sales 
department of the H. & A. Selmer 
Company and for two years was with 
the Metropolitan Life in Elkhart. He 
was then transferred to Chicago as as- 
sistant manager, which position he re- 
cently resigned. 





Euless Made Dallas Manager 
F. L. Euless has been appointed man- 
ager for the Life Insurance Company 
of Virginia in Dallas, succeeding Bert 
J. Jones, ‘resigned. 





W. E. Maupin Transferred 


W. E. Maupin of Normal, IIl., has 
ben transferred to Cedar Rapids, Ia., as 
state supervisor in that state for the 
Business Men’s Assurance. 





Life Agency Notes 

J. F. Stoltz is the new general agent 
at Moberly, Mo. for the Midland Life of 
Kansas City. 

The Ohio National Life has opened new 
offices in the Old National Bank build- 
ing, Spokane, Wash. Guy Chiesman is 
manager for eastern Washington and 
northern Idaho. 


CONVENTIONS 


Southwestern Life Has 500 
Qualifiers at Its Convention 











More than 500 agents of the South- 
western Life of Dallas attended its an- 
nual convention in Fort Worth, Tex., 
making the gathering the largest ever 
held by a single company in that state. 
The number of agents who qualified was 
about 20 percent larger than in 1933, 
which indicates a decided increase in 
business this year. 

Home office men taking part in the 
convention included C. F. O’Donnell, 
president; Arthur Coburn, vice-presi- 
dent; R. A. B. Goodman, vice-president 
and secretary; R. R. Lee, vice-president 
and agency director; E. G. Brown, vice- 
president and actuary; T. L. Bradford, 
Jr., vice-president and treasurer, and 
Dr. De Witt Smith, medical director. 





Agents Conduct Sales Sessions 


When agents of the New York Life 
in northeastern Wisconsin held their an- 
nual sales conference at Green Bay, 
Wis., with an attendance of more than 
50, a new plan was followed in that the 
agents themselves handled the program 
of two sessions. Nine agents gave brief 
talks on various phases of selling work, 
each followed by round table discus- 
sions. R. E. Peters, Minneapolis, in- 
spector of agencies, was the guest of 
honor and principal speaker. Ralph 
McGowan, Appleton, Wis., presided. 


Columbus Mutual Agents Meet 


DETROIT, Dec. 13—M. L. Wood- 
ward, Detroit, general agent Northwest- 
ern Mutual, was the principal speaker 
at the semi-annual convention in De- 
troit of Columbus Mutual Life’s Mich- 
igan agents. Myron Hawkins, Char- 
lotte, president of the company’s Mich- 





AMERICAN 
CENTRAL 
LIFE 


INSURANCE 
COMPANY 


ESTABLISHED 1899 








INDIANAPOLIS, INDIANA 


@Complete Substandard and Automatic Rein- 
surance facilities embrace so wide a field that 
prompt policy issuance—regardless of size—is the 
rule and not the exception. 


















/ reasons. why 
“Occidental Life zs, 
Winning the West 


1. Highly-salable life insurance policy forms. 


2. A company of unquestioned financial sta- 
bility. 


3. A highly-satisfactory, liberal agency bonus 
contract. 


4. An outstanding advertising program that 
furnishes real live leads. 


Here are the four reasons why the Occidental Life Insurance 
Company of California has just concluded a banner year— 
why it will win still higher production marks during 1934. 


Agencies now in western states, Alaska, Canada, Hawaiian 
Islands and treaty ports of China. Openings available for live 
and aggressive agencies and men. 


Occidental Life Insurance Company 
of California 
Old Line Legal Reserve Life, Accident, Health 
Home Office, 548 S. Spring St., Los Angeles, Calif. 


V. H. Jenkins, Vice President, in charge of production. 
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igan Underwriters Club, presided. The 
all-day business meeting covered the 
progress of the company and also sales 
and underwriting problems. Samuel 
Hoskins, Columbus, treasurer, outlined 
the company’s financial condition and 
plans for 1935 selling. 


K. C. Life Oklahoma Meeting 


Six officers of the Kansas City Life 
were in Oklahoma City for the annual 
convention of the Oklahoma branch, of 
which L. C. Mersfelder is manager. 
They were: ‘J. F. Barr, vice-president 
and agency Supervisor; Walter Cluff, 
educational director; Dr. A. Baker, 
medical director; Dr. J. E. Bee, assist- 
ant medical director; J. A. Budinger, ac- 
tuary, and E. E. Lyon, renewal depart- 
ment supervisor. 


Would Bar Mutual Benefits 


LINCOLN, Dec. 13.—Insurance Di- 
rector Herdman of Nebraska will rec- 
ommend legislation forbidding in direct 
terms the operation of mutual benefit 
societies. In spite of court actions 
brought against two of these companies, 
he finds that organizers from California 
and Illinois, where these are permitted 
by law, have been again invading the 
state and selling policies of this type. 
The Nebraska law as interpreted by the 
attorney general forbids such organiza- 
tions. 








Mental Incapacity Excuse 
WASHINGTON, Dec. 


the insured, because of mental and 
physical incapacity, to give the notice 
required by —an insurance company to 
invoke the “waiver of premium’ pro- 
visions of a life insurance policy and 
prevent its lapsing cannot be accepted 
as relieving the company from payment 
of the policy, it was held by the 
United States Supreme Court in pass- 
ing on the appeal of the Mutual Life of 
New York from a decision of the fourth 
circuit court of appeals. 
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NEWS OF LIFE 


ASSOCIATIONS 





Plan New Jersey Lectures 


Huebner Scheduled to Speak in 
Series Sponsored by Under- 
writers Group 


Dr. 





NEWARK, Dec. 13.—Arrangements 
have been made for a series of five lec- 


tures under the auspices of the Life 
Underwriters Association of Northern 
New Jersey, as follows: Jan. 21, Dr. S. 


S. Huebner, University of Pennsylvania; 
Jan. 28, D. B. Maduro, counsel New 
York City Life Underwriters Associa- 
tion; Feb. 4, Irvin Bendiner, New York 
Life, Philadelphia; Feb. 11, L. Gilbert 
Simon, New York City, and Feb. 18, E. 
Paul Huttinger, home office agency de- 
partment Penn Mutual. 

Due to the resignation of W. H. Kee, 
who has been transferred to Brooklyn, 
J. E. Clayton has been made first vice- 
president and John Binns succeeds him 
as second vice-president. John Gibbs 
was appointed to the executive board to 
succeed Mr. Binns. 
Under- 
sched- 


Louisiana—The Louisiana Life 
writers sales congress caravan 
uled meetings in Shreveport, Baton 
touge, Monroe and Lafayette, spending 
a day in each city. The speakers were: 
Vv. T. Motschenbacher, New Orleans, 
manager Sun Life of Canada, on “Or- 
ganized Effort in Life Insurance Sell- 
ing’; J. A. Bumstead, New Orleans, 
agency manager Equitable, “Problem 
and Solution’; T. M. Simmons, superin- 
tendent of agencies, Pan-American Life, 


“Selling Trends in ’35”; Miss B. B. Mac- 
Farlane, New Orleans, supervisor, Pan- 
American Life, “‘Women as Buyers and 


Sellers of Life 
ton, manager Mutual Life, 
1935.” 


Insurance”; R. F. Law- 
“Planning for 


Ithaea, N. ¥.—W. T. Stevens, 3rd, is 
the first president of the newly organ- 
ized association. Other’ officers are 
Harry Morgan, vice-president, and R. S. 
Boothroyd, secretary-treasurer. The or- 
ganization has 18 members. The meet- 
ing this week was addressed by E. lL. 
Beesler, general agent State Mutual, 
Syracuse. The Ithaca Association was or- 
ganized by Sidney Wertimer of Buffalo 
and Arthur Lewis of Syracuse. 

*k bs = 

Chicago.—A stag party will be held 
the evening of Dee. 21 in the Sherman 
hotel. Invitations are being extended to 
all life insurance men in the territory, 
admission being only 50 cents. A “car- 
nival of fun” is promised with radio and 
movie people as entertainers and a 
“Streets of Paris” atmosphere. Lunch 
and entertainment are included. 


Des Moines—The Des Moines associa- 
tion has undertaken the task of doubling 
its membership before the annual con- 
vention of the National Association of 
Life Underwriters here next year. The 
initial goal was 308 members but it now 
appears that mark will be exceeded by 
nearly 50 by Saturday of this week. 

J. E. Rutherford, chairman membership 
committee has announced an award of 
a membership plaque for every local 
agency which reports a 100 percent en- 
rollment. 

Oklahoma.— Fr ial H. Thawte. vice-pres- 
ident of the Penn Mutual Life, will be 
one of the key speakers at the sales 
congress in Oklahoma City Feb, 2. A 
message from the National association 


will be brought by President T. M. 
Riehle. 
Ottawa, Ont.—At the annual meeting 


the following officers were elected: hon- 
orary presidents, D. W. Morphy and J. 
A. Beausejour; president, W. L. Phelan; 
first vice-president, W. H. Gardner; sec- 
ond vice-president, Max Widder; execu- 
tive committee, W. E. Winters, W. H. 
Currie, W. H. Armstrong and G. A. Mur- 
phy. J. R. Reid was reelected secretary- 
treasurer. 
4 k “ 

San Franeisco.—The meeting originally 
scheduled for Dec. 12 will be held next 
Wednesday. E. E. Williams of the De- 
“Nar- 


partment of Justice will speak on 
coties.” 


The next three general 


meet- 





ings will be conducted by the various 
sections. The January meeting will be 
in charge of the C. L, U. group, with W. 
J. Lennox, vice-president of the asso- 
ciation, as chairman. J. M. Hamill, vice- 
president representing the personal pro- 
ducers, will have charge of the February 
meeting. The March meeting will be 
under the direction of W. J. Arnette, 
vice-president representing the general 
agents and managers’ section. 
*k ok OF 

Fort Wayne, Ind. — The association 
sponsored the appearance before wom- 
en’s groups in this city of Miss Mary 
Sue Wigley, to discuss the value of life 
insurance from the standpoint of women 
in the home. 

Peoria, 111. George M. Martin, superin- 
tendent for the Prudential at Danville, 
Ill., will speak Dec. 14 on effective sales 
plans that bring successful results. A 
program by several radio stars will be 
an added feature. The association is 
putting on a membership drive in De- 
cember with the idea of maintaining a 
record for having the ensuing year’s dues 
all paid by Jan. 1. 

- * * 
IM.—-R. P. Thierbach, assistant 
director of agencies Northwestern Mu- 
tual, said that success is about half 
won when a salesman gains the habit of 
work. Life insurance selling comes under 
the law of increasing returns. When a 
minimum number of hours is past, those 
added to it produce in geometric ratio. 
The effort required now to make a sale 
is practically the same as in the spring 
of 1929. Groups of men who are trying 
to make the most of their time are gen- 
erally securing sales in accordance with 
the formula 40-40-14-1, or 40 hours of 
work per week produces 40 calls, re- 
sulting in 14 interviews and one sale. 
The only difference now as compared 
with 1929 is that the average sale is 
smaller. This reflects the change and 
financial ability of the present buyer. 
* = k 

Washington—At the annual meeting in 
Longview, M. B. Seamans was elected 
president; Ira Siglinger, vice-president; 
Mrs. Martha Cohen, secretary-treasurer; 
Martin Stenerson, Thomas Germo and 
Mrs. Mary Newe om, executive committee 


te 


* Ok 


Joliet, 


—The following officers 
were elected: President, A. G. Dixon, 
Canada Life; vice-president, J. W. War- 
ner, Mutual Relief Life; secretary-treas- 
urer, D. H. Thomas, Sun Life; executive 
committee, E. J. Johnston, London Life; 
G. C. Stevenson, Occidental Life; A. F. 
Leggatt, Ontario Equitable Life; M. F. 
Donohue, Mutual Life; J. K. Shook, Im- 
perial Life; and C. J. Atkins, Confed- 
eration Life. 


London, Ont.- 


e > 
Mary Sue Wigley, 
the National association, 





repre- 


senting ad- 





Prominent Speakers on 
Texas Congresses’ Slate 


Prominent speakers are on the 
completed program for Texas 
sales congresses to be held the 

. last week in January under the 
auspices of Texas Association of 
Life Underwriters with the Hous- 
ton, Dallas and San Antonio As- 
sociations acting as host cities. 
The list of speakers is headed by 
T. M. Riehle, president of the Na- 
tional Association of Life Under- 
writers. Other speakers are A. E. 
Patterson, general agent Penn 
Mutual Life, Chicago; C. C. Day, 
general agent Pacific Mutual, 
Oklahoma City; Dix Teachenor, 
million dollar producer for the 
Kansas City Life, Kansas City, 
and Paul Speicher, Insurance Re- 
search & Review Service. 

The dates for the three. con- 
gresses are as follows: Houston, 
Jan 29; Dallas, Jan. 30 and San 
Antonio, Jan. 31. President O. P. 
Schnabel of the Texas associa- 
tion, San Antonio, is general 
chairman. 














“ladies night” meeting. The 
committee included Ruth M. Hilkene, 
chairman; Dr. Martha J. Smith, and 
Lucile Pierce Wild. 


dressed a 


Southwest Gunnendaties Coburn, 
vice-president Southwestern Life of Dal- 
las, spoke on life companies and their 
management. 

Jackson, Mich.—M. W. Smith, Michigan 
Life, has been elected president. Other 
officers elected are: Vice-president, Her- 
man Marx, Western & Southern; secre- 
tary-treasurer, R. K. Whitcher, John 
Hancock; national executive committee- 
man, C. J. Sparks, Sun Life; state ad- 
visory board member, G. V. Gregory, New 
York Life; directors, Sam Goldfarb, Great 
West; H. A. Reece, Equitable, and J. ¢. 
Burnett, American Life. Sam Goldfarb is 
the retiring president. 

* *k * 

Lincoln, Neb.—New officers are: presi- 
dent, E. A. Frerichs, Security Mutual of 
Nebraska; vice-president, Dwight Evans, 
Union Central; secretary-treasurer, H. D, 
Gish, Travelers; executive committee, 0 
R. Frey, Bankers Life of Nebraska; F. &. 
Mockett, Aetna Life, and Milton Blanken- 
ship, Massachusetts Mutual. 

ok * * 

Charleston, W. Va—A movement to 
eliminate part-time agents was launched 
with the appointment of a committee to 
draw up resolutions calling for employ- 
ment of only full-time, regularly em- 
ployed agents, in line with the nation- 
wide movement started by President 
Riehle. Don C. Carver, president of the 
association, was in charge. 

The committee is composed of K. G. 
Snyder, Acacia Mutual; E. L. Milligan, 
Metropolitan; L. E. Huffman, Aetna Life; 


W. L. Matheny, New England Mutual, 
and R. G. Turney, Mutual Life of New 
York. 
* * 
Aurora, Ill.—Frederick Bruchholz, a 


Chicago agency director of the New York 
Life, will talk Nov. 21 on “Closing the 
Sale.” 


- ste é 
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Cincinnati—George J. Kutcher, general 
agent Northwestern Mutual in New York 
City, will speak on “Team Work,” Dec. 
15. In the morning he will address the 
W. J. Mack agency of the Northwestern 
Mutual which is now established in its 
new quarters in c arew ruts 


Jackson, seins, by Madden, Penn 
Mutual Life, has been elected president, 
succeeding J. F. Bayley. Col. W. A. Kent 


is first vice-president; J. W. Brown, 
second vice-president, and A. H. Doty, 
secretary-treasurer. Executive commit- 


teemen are EF. H. Hix, chairman; J. F. 
Bayley, C. O. Wilkins, Lie B. Magee, R. 
H. Deas and E. M. Barber, S. R. Whitten, 
Jr., was named national committeeman. 

Birmingham, ‘ns clliiiibliae the list of 
speakers for the sales conference Dee. 15 
is L. O. Schriver, vice-president National 
association, and general agent Aetna 
Life at Peoria, Ill. V. H. Hanson, pub- 
lisher “News-Age-Herald,” and H. F. 
Longino, division manager Retail Credit 
Company, are other speakers. 

Following the sales clinic, the speakers 
will be the luncheon guests of the 
managers’ section of the Birmingham as- 
sociation and Mr. Schriver been 
asked to address this group. 


has 
Aas 





Pennsylvania Commissioner 
Post Is Sought by Many 


—— 


PHILADELPHIA, Dec. 13.—Two 
weeks ago it was a foregone conclusion 
that Colley Baker would be Pennsy!- 
vania insurance commissioner, but it is 
understood he has now declined to 
serve. 

A good many insurance people here 
take it for granted now that E. S. Jo- 
sephs, Harrisburg agent, will get the 
job. 

Another candidate is Frank M. Speak- 
man, actuary, accountant and insurance 
examiner. 

The political. reporters pick Guy 
Swope who is Democratic chairman of 
Dauphin county. There appears to be 
considerable fivht among the various 
Democratic factions for the privilege of 
naming the commissioner and Gov. 
Earle may be holding off naming his 
man in order to give the factions 2 
chance to get together on’ a compro- 
mise. 
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Should Publicize 
Degenerative Ills 
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said when final data are complete 1934 
will take place among the best years in 
history from the standpoint of mor- 
tality. 

Heart disease deaths were at the rate 
of 163.5 per 100,000, an increase of 8.6, 
continuing the constantly mounting 
curve of recent years. Cerebral hemor- 
rhage death rate was 59.9, or 1.1 deaths 
increase; Bright’s disease, 56.3, a drop 
of 1.8 deaths; cancer, 94.3, increase of 
five deaths this year and 33 percent in- 
crease in the last ten years. Combined 
fatalities from these two causes of death, 
cardiovascular-renal and cancer, totaled 
374 per 100,000 this year, or one and a 
half times as great as those from all 
other specific causes put together. 

Pneumonia death rate was 64.0 per 
100,000, increase 8.5, or 15.3 percent; 
tuberculosis, 53.0, or a reduction of 1.4 
lives per 100,000. Combined 1934 death 
rate from suicide, homicide, automobile 
accidents and other external causes was 
87.1 per 100,000, increase 4.3 deaths or 
5.2 percent. Automobile accidents took 
24.3 lives per 100,000, increase 3.5 lives 
or 16.8 percent, and 57 percent over the 
rate ten years ago. The suicide rate 
is 16.7, decrease 2.5 or 13 percent from 
the 1933 rate of 19.2. Homicide rate 
was 5.1, or 0.1 increase. 


Companies’ Assets Set-up 


Is Analyzed by Arnold 


(CONTINUED FROM PAGE 1) 





the federal government, the latter being 
well over one-half. 

Policy loans now total about $3,315,- 
000,000, or 16.5 percent of the assets. 
In 1934, these decreased $104,000,000. 
The ratio to assets in 1932 was 17.9 per- 
cent. 

Real estate held is $1,548,000,000, or 
7.7 percent, an increase of $1,027,000,000 
in the years 1932-1934, but not indicat- 
ing an unusual condition in major de- 
pression times. At the end of the de- 
pression in 1879 percentage of real estate 
held by life companies was 12.2, showing 
better results in the present situation. 

Cash totals $550,000,000, or 2.8 per- 
cent of assets, against $416,000,000, or 
2.1 percent last year and $118,000,000 or 
eight-tenths of 1 percent in 1929. 
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OTT PAYS FOR A MILLION 
The A. V. Ott agency of the Equitable 
Life of New York in New York City, 
experienced the thrill of having its first 
million dollar paid business month in 
November, Its goal for December is 
$2,000,000. pat 
* x 
WRIGHT ADDRESSES MANAGERS 


H. T. Wright, associate agency man- 
ager of the V. Woody agency, 
Equitable of New York in Chicago, 
spoke in New York City before the man- 
agers’ of the Equitable’s agency organ- 
ization there, telling how he gets busi- 
ness. He has been with the Equitable 
in Chicago more than 25 years and al- 
ways has been a leading producer. He 
qualified for the 1934 Million Dollar Club 
for the 11th consecutive year. He is 
past president Chicago Association of 
Life Underwriters. 

“« * * 
LITTLE, GRAY TO SPEAK 


J. F. Little, vice-president and actuary 
and A. E. N. Gray, assistant secretary, 
will speak at the first anniversary 
meeting of the Prudential discussion 
group, composed of managers, assistant 
managers, agents and brokers in greater 
New York. The meeting will be Dec. 
21 at 2 Park Avenue. 

Start 1985 out right by subscribing to 


the publications listed on the enclosed 
ecard. Check, sign and mail now! 


Presidents’ Week 
in New York City 


(CONTINUED FROM PAGE 1) 


Quality Basis Pay Dividends,” and John 
Marshall Holcombe, manager of the 
Life Insurance Sales Research Bureau 
of Chicago, who gave a synopsis of the 
bureau’s survey on plans of agency 
building and trends of company poli- 
cies and practice. 

The Insurance Advertising Confer- 
ence held its midyear meeting here 
Wednesday with Clarence Palmer of the 
Insurance Company of North America, 
the president, in the chair. 

Trustees of the National Association 
of Life Underwriters met with President 
Riehle at the Waldorf-Astoria Wednes- 
day morning. In the evening they were 
guests of Mr. Riehle at the managers’ 
dinner to the presidents. 

The New York State Life Under- 
writers Association met here this week. 





Meeting of the Presidents 


The Life Presidents’ Association got 
under way Thursday morning with 
Manager V. P. Whitsett introducing the 
chairman, President Thomas I. Parkin- 
son of the Equitable Life of New York. 
There was a large bevy of presidents 
acting as the reception committee, 
headed by President Chandler Bullock 
of the State Mutual Life and President 
Leighton McCarthy of the Canada Life. 
This year the Canadian speaker who 
made the address yesterday morning 
was Col.. James Layton Ralston, mem- 
ber of parliament and former minister 
of national defense for Canada. He 
hails from Montreal. A Canadian states- 
man is always invited in honor of the 
Canadian companies that are members 
of the organization. 


Greetings Were Brought 


At this session H. K. Lindsley, presi- 
dent of the American Life Convention, 
brought greetings from that organiza- 
tion and President T. M. Riehle of the 
National Association of Life Underwrit- 
ers made one of his dynamic talks. F. 
S. Kumpf, president of the Dominion 
Life, as head of the Canadian Life In- 
surance Officers Association, spoke for 
that body. 

President Karl T. Compton of the 
Massachusetts Institute of Technology 
at Boston was the first speaker yester- 
day afternoon. Dr. Compton is one of 
the most eminent scientists in the coun- 
try. In his address he said that thus 
far the federal government has not in- 
cluded science in any element of its 
great program of relief employment and 
national planning except insofar as the 
attempt of national planning had time 
and again run up against the necessity 
of more accurate or adequate knowledge 
of resources, climatic changes and in- 
fluences, soil erosion, topographical 
data, etc. He said in closing: 


Some Typical Problems 


“It is easy to point out many broad 
fields in which scientific and technical 
work is much needed. Without taking 
the time to amplify them, I will simply 
mention the following typical problems. 
What new uses can be developed for 
agricultural products? In what ways 
can our railway transportation system 
be strengthened by the introduction of 
new applications of science? How can 
the art of house building be changed 
from its present primitive stage to a ba- 
sis comparable with more modern types 
of manufactured products? How can 
the great annual loss to owners of docks 
and wharfs, through the destructive ac- 
tion of marine borers, be reduced or 
eliminated? What are the actual facts 
regarding forestation and water supply? 
What factors of climate, soil, and 
soil use contribute to the decreasing ag- 
ricultural value of soils, and how can this 
problem best be handled? How can the 
outstanding problems of medicine and 
public health be solved? How can the 
usefulness of man’s most versatile serv- 








ant, electricity, be increased and this 






























































Success Assured 


EN WHO ARE WILLING TO | 

WORK EVERY DAY and who will | 
follow a definite but simple plan, may 
know now that they can attain IMME- | 
DIATE SUCCESS. 


Here is the record of two men who adopted 
this method of selling: “A” had no pre- 





vious experience; “B” had failed in the 
business. 
oA" “Rh 
eis $ 22,320.00 $ 17,640.00 
BO ccennear 42,040.00 35,360.00 
June ccesee Sena 27,670.00 
Oe an ccct 19,820.00 27,180.00 
August ...... 29,200.00 39,700.00 | 
Total ....$152,550.00 $147,550.00 | 
| 


Every policy written by this new method has 
been delivered and paid-for as soon as issued. 


This method of selling will assure success to 
those who are willing to follow a definite plan. 


| 
THE OHIO STATE LIFE 
INSURANCE COMPANY | 


COLUMBUS, OHIO 












































Keener Selling 
Tools for 
1935 


If you want to increase your in- 
come — enlarge your future — 
in the new year—grow with 
this growing company. An 
unexcelled financial record—32 
modern ‘custom-built’ policies 
—an aggressive business expan- 
sion program, with real field 
help. Excellent openings avail- 
able. Write. 
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Total assets $23,800,000 
Surplus $1,600,000 


YEOMEN MUTUAL LIFE 
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service be made more generally avail- 

able? 
“These are typical problems which 


can be solved by your obedient servant, 
science, if science is really put to work. 
When I think of the magnitude and im- 
portance of such problems and the his- 
tory of the past half-century in the so- 
lution by science of similar problems, I 
cannot but think of what might reason- 
ably be expected to happen if a sincere 
national effort were made to put science 
Such an effort need cost but 
a small fraction of the amount now 
being spent 6n other aspects of our na- 
There is every reason 
to think that this aspect would yield 
spent on it. 
Since science touches so intimately the 
two features of our national life which 
are of most immediate interest in the 
life insurance business, namely, public 
health and financial prosperity, it would 
organization 
might well consider the active support 


to work. 


tional problem. 


large returns per dollar 


seem to me that your 


’ 


cf a national scientific program. 


Medical Director a Speaker 


The Life Presidents always have a 


prominent medical director give an ad- 
dress. This year Dr. R. A. Fraser, chief 
medical director of the New York Life, 
an outstanding man in his proféssion, 
gave a talk, taking as his subject, “Life 
Insurance in the Service of America’s 
Health.” Vice-president and Mathema- 
tician J. S. Thompson of the Mutual 
Benefit Life, one of the most studious 
men in the business, gave a most in- 
forming address on “Life Insurance in 
Economic Crises.” 

A western company president, O. J. 
Arnold of the Northwestern National 
Life, was the first speaker this morn- 
ing, giving as his subject, “Investing 
ior Security—A Life Insurance Serv- 
ice.” Mr. Arnold takes high rank 
among company executives and is a pro- 
found student of life insurance and the 
various factors entering into the busi- 
ness. 

Governor Ehringhaus of North Caro- 
lina was the American man in public 
life chosen this year to speak. 


New Speakers Added 


John H. Fahey, chairman of the Fed- 
eral Home Loan Bank board and chair- 
man of the board of the Home Owners 
Loan Corporation in Washington, D. C., 
has been added to the list of speakers. 
Mr. Fahey addressed the convention 
Thursday morning. 

Another addition to the roster of 
speakers for the meeting is Col. Dan C. 
Boney, newly elected president of the 
National Convention of Insurance Com- 
missioners and insurance commissioner 
of North Carolina. Mr. Boney was 
named to the presidency of the commis- 
sioners’ organization Thursday of last 
week, at its meeting in St. Petersburg, 
Fla. Col. Boney has been connected with 
the insurance department of North Caro- 
lina since 1925. Becoming chief deputy 
commissioner in that year, he was ap- 
pointed commissioner in 1927. Prior to 
his election to the presidency of the 

' insurance commissioners Col. Boney had 
been active in that organization, serving 
“in-various capacities, including that of 
chairman of the executive committee and 
vice-president. The possessor of a nota- 
ble war record, he saw service in the 
St. Mihiel drive and the Meuse-Argonne 
offensive, and was wounded in action. 
A: lawyer by profession, he practiced 
after the war until he entered the serv- 
ice of his state. 


Friday Afternoon Speakers 


This afternoon there will be three 
speakers, John Stewart Bryan, publisher 
of the Richmond ‘“News-Leader” of 
Richmond, Va., president of the College 
of William & Mary at Williamsburg, 
Va.. Another eminent western presi- 
dent, H. A. Behrens of the Continental 
Assurance of Chicago, chairman of the 
insurance division of the Illinois Cham- 
ber of Commerce, and a. man of keen 
intellect and splendid training, will 
speak on “The Humanity of Life Insur- 
ance.” The program will end with Vice- 
president E. B. Stevenson, Jr. of the 





Pilot Life Has Attractive Float 











Awarded the lead position in a five- 
mile parade that massed the principal 
streets of Greensboro, N. C., with 25,000 
people, this ship float entered by the 
Pilot Life received much favorable com- 
ment. 

Although the floats were not judged 
in Greensboro, the Pilot ship was 
awarded a handsome loving cup in the 
adjacent city of High Point the same 
afternoon in a similar parade. 

The outstanding feature of the ship 
was the stalwart figure of the man at 
the wheel, carrying out the Pilot trade 








was also emphasized in 
decorative effect upon both sides of the 
ship model. Realism was heightened by 
actual smoke emerging from the funnel. 
Home office girls, clad as sailors, were 
found to have far more appeal even than 


mark, which 


the realistic smoke. The message, ap- 
propriately, suggested that a “Pilot pol- 
icy will bring them joy on Christmas 
and all the cther days of the year.” 
Decorated Christmas trees, bearing holi- 
day policies, carried out the motif. Tony 





Sarg’s grotesque figures were inter- 
spersed between the many floats. 








head of its agency department, one of 
the peerless leaders in the agency ranks, 
whose subject is “American Ideals in 
Agency Service.” 
The Mutual Trust Life 
elected to membership in 
Presidents Association. 


Managers Amend Rules for 
Engaging Part-time Agents 


been 
Life 


has 
the 
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contract year. Must be transferred to 
full-time basis by end of first contract 
year, except in exceptional circum- 
stances. Restrictions provided for re- 
hiring by other agencies are the same 
as in the state program. The state asso- 
ciation’s recommendations about foster- 
ing the business of good character and 
reputation are also followed. The com- 
mittee reconimended the setting up of 
a production requirement in each office 
in line with the report presented at the 
meeting by John Marshall Holcombe, 
manager Life Insurance Sales Research 
Bureau. 

Beside Mr. Fraser, who is general 
agent Connecticut Mutual Life and pres- 
ident New York City Life Underwriters 
Association, the committee includes C. 
D. Connell, general agent Provident 
Mutual; C. E. DeLong, general agent 
Mutual Benefit Life; Sheppard Homans, 
general agent Equitable Life of New 
York; R. G. Engelsman, general agent 
Penn Mutual; H. L. Wofford, manager 
Prudential; H. A. Schmidt, general 
agent New England Mutual. 


Kederich Makes Address 


The committee’s report was preceded 
by an address by G. A. Kederich, Brook- 
lyn manager New York Life and past 
president state association. While the 
problem of control of quality of agents 
has been agitated for 30 years, the time 
is ‘ripe for an agreement on a uniform 
procedure, he said. Life insurance is in 
the ascendancy, and such improvements 
should help strengthen it on the way up. 
He deplored needless ostentation about 
the “improvement” process which would 





National Life & Accident of Nashville, 


— 


tend to give a distorted idea to the pub- 


lic that life insurance selling had been 
badly handled up to now. 

He pointed out that while possibly 
a good deal of life insurance which has 
been sold could have been more ef- 
fective with greater knowledge on the 
part of the agent, still it had done a 
great amount of good which might not 
otherwise have been done if there had 
been too strict selection of agents in 
the past. 

Manager John Marshall Holcombe, 
Jr., of the Life Insurance Sales Research 
Bureau of Hartford spoke, using almost 
the same material that he gave before 
the managers’ session at the Milwau- 
kee convention of the National Associa- 
tion of Life Underwriters. 


Audit Bureau Head Gives 
Address to Advertisers 





(CONTINUED FROM PAGE 3) 


operation in the 20 years since that time 
is the best evidence that it serves a use- 
ful purpose to buyers and sellers alike. 

Disclaiming any first hand knowledge 
of conditions in the insurance publish- 
ing field but approaching the question 


.as a large advertiser in business papers 


In many industries, Mr. Thomson said 
he was not surprised to find in fields 
like the theatrical, motion picture and 
the like, publishers soliciting advertis- 
ing as “support” or as a means of se- 
curing personal influence in the trade, 
and other like considerations; but in 
the insurance business, where the pub- 
lic has learned to think of everything 
being set down on a definite basis of 
facts and figures more than half of the 
34 publications listed in directories as 
serving the industry publish no state- 
ment whatever of their circulation. 

“In this great business in which 
standards of practice are so universally 
followed, is it too much to expect that 
advertising men will work in the direc- 
tion of putting the purchase of your ad- 
vertising more nearly on an actuarial 
basis?” Mr. Thomson said. 

Start 1935 out right by subscribing to 


the publications listed on the enclosed 
ecard. Check, sign and mail now! 





‘General Life, 


Glimpses of Commissioners 


Gathering Held in Florida 


(CONTINUED FROM PAGE 10) 


Gough of New Jersey. Commissioner 
Dunham of Connecticut nominated G. § 
Van Schaick of New York for first viee 


oresident. This caused a chuckle because 
Col, Dunham and Mr. Van Schaick are 
often in controversy over affairs of the 


convention. Mr. Van Schaick nominated 
Brown of Massachusetts for second vice. 


president. Commissioner Dunham nomni- 
nated Jess G. Read of Oklahoma for re- 
election as secretary. Bowles of Vir- 
ginia nominated Gough for chairman of 
the executive committee. All of the 


newly elected officers were called on for 
remarks and to the delight of everyone 
they all were very brief. 
*x * * 
Deputy Commissioner Ray T. Nelson 
and Actuary R. R. Haffner of the Illinois 
insurance department motored to St. 
Petersburg with their wives. On their 
return, they stopped in Palm Beach. 
* *k Kk 


Because of the distractions of Florida 
life and the fact that the conventioneers 
were divided between two hotels, it was 
found difficult to get the commissioners 
together for the general sessions and 
committee meetings. A number of com- 
mittee sessions had to be postponed and 
an executive session of the entire con- 
vention which was scheduled for one aft- 
ernoon, was put over until evening when 
it was seen that most of the com- 
missioners were disappearing to _ the 
golf links and to the beaches. 


Over the weekend there was a meet- 
ing of the directors of the Woodmen 
Circle in Miami. Five of the directors 
were in St. Petersburg for the meeting 
of the National Fraternal Congress at 
the same time that the commissioners 
were in session. Those five directors 
went on to Miami. 

* * * 

Among the executives of Florida com- 
panies present were Walter L. Hays of 
the American Fire & Casualty of Or- 
lando; L. W. Baynard, president of the 
Sun Industrial of St. Petersburg; J. R. 
Anthony secretary, and L. C. Cortright, 
vice president of the Peninsular Life of 


Jacksonville, and Sumter L. Lowry, 
chairman of the Gulf Life of Jackson- 
ville. 


steko 
*k *k * 


The Northwestern Mutual Life was 
represented by actuary Percy B. Evans 
and C. C. Klocksin, assistant legislative 
counsel. 

E. J. Heppenheimer, president of the 
Colonial Life, and George Merigold of 
the Prudential were conducting tours 
through Mirror at Lake Park, St. Peters- 
burg, where thousands of elderly ath- 
letes engage in outdoor bridge, shuffle 
board, bowling on the greens, etc. Judge 
Heppenheimer and Mr. Merigold took 
keen delight in watching these pastimes 


and conducted conventioneers over the 
grounds. 
*k K % 
Albert H. Roberts, assistant Florida 


insurance commissioner, was most gra- 
cious in looking after the welfare of the 
conventioneers. He is an old timer in 
the department and has a wide acquaint- 
ance. 


H. J. Johnson to Speak 


H. J. Johnson, general agent Penn 
Mutual, Pittsburgh, will address the 
Cincinnati Associated Life General 
Agents & Managers Dec. 20 on the re- 
cruiting and induction of agents into the 
life business. Mr. Johnson has made @ 
national reputation for himself in this 
work. The series of monthly seminars 
has aroused much interest. Three Co- 
lumbus and two Indianapolis men have 
requested associate memberships so that 
they may take advantage of this series. 


Grant Observes 35th Year 


R. W. Grant, assistant secretary of 
the life department of the Connecticut 
last week observed his 
35th anniversary with the company. 

For several years Mr. Grant worked 
in the actuarial department, having 
charge of policy loans and when the 
policy loan division was created in 1918, 
was appointed superintendent. In Feb- 
ruary, 1923, Mr. Grant was elected as- 





sistant secretary of the life deparement. 
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Sources of New Agents Told 





Connecticut Mutual Supervisor Gives 
Pointers on Successful Methods 
at Detroit Meeting 





DETROIT, Dec. 13.—New agents are 
obtained chiefly from five sources: per- 
sonal contact, contact through the pres- 
ent organization, centers of influence, 
advertising in newspapers and_ direct 
mail advertising, D. B. Davies, super- 
visor Connecticut Mutual, told the De- 
troit Life Insurance Supervisors Asso- 
ciation at the December meeting. Within 
the entire group of men from whom 
agents may be found there are two inner 
groups, the first composed of ambitious 
men now employed who wish to better 
themselves, which includes the best all- 
around field for agent selection, and an- 
other group of the high salaried execu- 
tive type from which the large produc- 
ers nay be obtained. 

It is just as necessary to have an 
organized plan of recruiting as it is for 
the underwriter to have an organized 
plan of working, he declared. Spasmodic 
recruiting is usually effort wasted, while 
an automatic, daily and continuous plan 
is essential to effective work along this 
line. 


Personal Contact Best 


Speaking of the best methods to em- 
ploy in recruiting, he listed personal 
contact, friends of the supervisor and 
general agent and men obtained through 
personal observation as the supervisor 
goes about his business. In soliciting 
leads on new men from the old agents, 
he advocated making it clear to them 
that this work must be secondary to 
their personal production and suggested 
that each agent be asked for but one 
prospect at a time. 

In developing leads from centers of 
influence, he suggested that this is prob- 
ably the best potential source of new 
agents since a larger number of recom- 
mendations can be secured from this 
source. The story of life insurance 
should be told to the center of influence 
and the opportunities laid before him 





before he is asked for recommendations, 
and care should be taken to see that he 
is disillusioned if he believes that life 
underwriters are in a class with door-to- 
door salesmen. Personal contact, con- 
tact with the old organization and rec- 
ommendations from centers of influence 
are by far the best means of recruiting, 
he asserted. 


Used Series of Letters 


In speaking of newspaper advertising, 
he said that when business is easy to 
get, men are hard to get. Blind ads 
pull the best class of prospects and are 
profitable only when used occasionally 
rather than consistently. A series of let- 
ters to a carefully selected list obtains 
the best results from direct mail adver- 
tising, he said. He gave the results of 
a “nomination campaign” conducted by 
an eastern agency of the company in 
which 2,000 letters were sent to a se- 
lected list of important policyholders and 
key men in the city in various lines. In 
reply, 110 nominations were received, 
with 45 of whom interviews were ob- 
tained, 12 of them going to the training 
classes and eight finally contracted. 


Hold Laboratory Session 


DETROIT, Dec. 13.—A_half-day 
agency building school was conducted 
by the Associated Life General Agents 
& Managers of Detroit in combination 
with the regular December meeting. Dr. 
Verne Steward, lecturer on life insur- 
ance and psychology at the University 
of Southern California, talked on “Use 
and Value of Special Tests in Selection 
of Life Insurance Salesmen.” A three- 
hour laboratory session was held in the 
afternoon, with Dr. Steward demonstrat- 
ing the tests and technique which he has 
developed after extensive research and 
personal testing of hundreds of men, 
designed to bring out means of getting 
and keeping a high type of agent in the 
business. 


Hogue Dallas President 
The Dallas (Tex.) Life Managers 
Club has elected A. W. Hogue, Texas 
state manager Business Men’s Assur- 
ance, president. 








As SEEN FROM CHICAGO 





AETNA TO HOLD SALES CONGRESS 


President M. B. Brainard of the 
Aetna Life and Vice-president S. T. 
Whatley, head of the agency depart- 
ment, are scheduled to attend a sales 
congress to be held in Chicago Jan. 17 
by the R. S. Edwards general agency 
there. The “Big Ten” alumni of the 
agency are sponsoring the event. The 
“Big Ten” organization in the agency 
is a monthly selection of the ten lead- 
ing agents. There will be a banquet at 
which President Brainard will speak 
and a showing of two films, one relat- 
ing to farm mortgages and the other 
taken of delegates at the regional 
agents’ convention of the Aetna Life 
held at Green Lake, Wis. E. H. Snow 
of the Edwards agency is chairman of 
the general committee, being the “Big 
Ten” leader. Other outstanding agents 
on the general committee, selected for 
aving appeared most frequently on the 
“Big Ten’ honor roll are B. H. Sax, 
Vincent Ruckstalis, E. C. Williams, R. 
T. Shea, F. S. Germond, Alfred Sandler 
and James Ledy. 

x ok 
EQUITABLE PAID BUSINESS LARGE 


Records for written business were 
broken by Chicago agencies and the cen- 
tral department of the Equitable of New 
York in the November “football” con- 
test, with $39,900,000 for the whole de- 


partment. Paid production also was 
very large. New paid business in Chi- 
cago was $7,000,000, the ten agencies 


there showing 96 percent increase in 








volume, and increase in new premiums 
101 percent. This gives the Chicago 
agencies an increase of 42 percent in 
new paid business and 45 percent in- 
crease in new premiums for the 11 
months, In the 11 months, the Chicago 
organization is 30 percent ahead in new 
paid business and 33 percent in new 
paid premiums over all of 1933. In the 
central department, comprising 13 mid- 
dle-western states, new paid business in 
November was $20,000,000, an increase 
of 54 percent over November, 1933, with 
increase in premiums 76 percent. This 
gives an increase for the 11 months of 
36 percent in paid business and 40 per- 
cent in premiums, and an increase of 
more than 24 percent over all of 1933. 


LIQUIDATION BUREAU BUSY 


The liquidation bureau of the Illinois 
insurance department now has under 
its wing 68 insurance companies for 
which the bureau is receiver, and five 
more as ancillary receiver. Six addi- 
tional receiverships have been closed. 
There are 24 receiverships being handled 
by the Chicago branch of the liquida- 
tion bureau and five ancillary receiver- 
ships, and at Springfield 44 live receiver- 
ships. The department is facing great 
responsibility in liquidating the assets 
of these companies so as to conserve 
the interests of policyholders and other 
claimants alike, being loath to throw 
securities and real estate holdings in- 
discriminately on the market at sacri- 


THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


HOME OFFICE ee BOSTON, MASSACHUSETTS 
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and 


ANNUITIES 


Cains National growth in 
1934 has been steady and sub- 
stantial. Expansion plans for 1935 
are now underway. We cordially 
invite correspondence with men 
who are able and ready to grow 


with us as General Agents. 


A NEW ENGLAND INSTITUTION 











THE LINCOLN NATIONAL LIFE 
INSURANCE COMPANY of Fort 
Wayne. Indiana, offers the FIVE 
STAR ANNUITY. Meeting popular 
demand 


this pelicy 


provides: x A Monthly In- 





come for Life « A Cash Option 
* Elective Maturity Dates « Full 
Insurance Protection to Maturity 


x Guaranteed Low Cost Rates. 
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THE MEASURE OF AN 
INSTITUTION 


ODAY, more than ever be- 

fore, the insuring public is in- 

'. vestigating the stability and se- 

curity behind the organizations in 
which they are insured. 


























The A. O. U. W., a legal re- 
serve insurance organization, is 
proud of its record of over 50 
years of progress. Regardless of 
wars, epidemics and business de- 
pressions, every promise to its 
policyholders has been carried out 
in full, with a steady gain in assets 
and insurance in force. 


The A.0. U. W. of North Dakota 
Home Office: FARGO, NORTH DAKOTA 




















PROTECTED HOME CIRCLE 
SHARON. PA. 


FOUNDED 1886 





A Legal Reserve Fraternal Insurance Society 





















Benefit Certificates for Men, Women and Children. 
Opportunities for Field workers in a growing organiza- 
tion. Training classes for new workers. 


S. H. Hadley, 
Supreme President 


L. D. Lininger, 
Supreme Secretary 
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LOW MORTALITY means 


LOW NET COST 


Our mortality is 35.65% of the expected 
(Am. Exp.). 

Our certificates are modern. 

Our Agency Contracts are liberal. 










LUTHERAN MUTUAL AID SOCIETY 


Waverly, lowa 


fice prices merely to close liquidations. 
Only a few days ago the bureau elected 
to offer stock of the Iowa National Fire 
at public auction rather than private 
sale, thereby securing a bid of $7 a 
share or a total of $110,222, whereas the 
best bid at private sale, it was said, 
would have been scarcely more than 
$50,000. 

A great many real estate mortgages 
are encountered on which applications 
for HOLC loans have been pending for 
a long time. The bureau held off fore- 
closure proceedings in some cases for a 
year in the hope the mortgagors could 
work something out, but recently noti- 
fied HOLC officials on a number of 
cases that the bureau could wait no 
longer. The result, it is said, was pro- 


these cases were not closed, with the 
possibility that many of the loans will 
go through. The annual report of the 
liquidation bureau is being prepared and 
probably will be made to Insurance 
Director Palmer of Illinois late in Janu- 
ary. 


* ok & 


HOFFMAN AND GREGSAMER WINNERS 


J. P. Gregsamer, agent of the George 
Hoffman agency of the Guardian Life in 
Chicago, was national leader in number 
of lives insured in the six weeks’ cam- 
paign honoring President. Heye. The 
Hoffman agency ranked third in volume 
and number of lives, producing 250 per- 
cent of volume quota and 180 percent of 
lives quota. Mr. Gregsamer won one of 
eight awards, and Manager Hoffman one 
of the four agency awards. Both will 
attend the dinner in President Heye’s 
honor to be held at the Waldorf in New 
York Dec. 17. Agent Gregsamer wrote 
87 lives for $174,000 volume in the con- 
test period. The Hoffman agency is 
considerably ahead of last year on a paid 
basis. 


NYLIC RALLY TO BE HELD DEC. 22 


The annual Nylic rally and dinner- 
dance of the central department of the 
New York Life will be held at the 
Edgewater Beach hotel, Chicago, Dec. 


22. R. E. Whitney, inspector of 
agencies, will be toastmaster. Attend- 
ance at the rally is contingent upon 


satisfactory production in a two months’ 
qualification period just ended. 


HINTZPETER AGENCY CONVENTION 


The field club of the H. C. Hintz- 
peter agency of the Mutual Life of New 
York in Chicago held its annual con- 
vention and banquet, a feature being a 
floor show with some 50 children from 
a dancing school participating. The 
agency production is well ahead this 
year, it was reported. An all-day sales 
congress was held, followed by a din- 
ner and dance. Some 200 were present. 
The agents honored Manager Hintz- 
peter who has beep connected with the 
Mutual Life over 45 years. C. H. An- 
derson, leader in the agency this year, 


testation from HOLC headquarters that . 








and past president of the company’s 
field club, gave a talk » “Production 
Despite the Adds;” W. C. Hake, super. 
visor, on “Our y vind d gd H. Smith, 
a leading agent, on “The Tax Problem: 
H. A. Deadman, November leader jp 
the agency, on “Industrious Applica. 
tion;” S. H. Foreman, agent, on “Cop- 
tacting;’ K. B. Sobel, agent, on “Sell. 
ing;” J. D. Miller, second position agent 
for the year, on “Putting It Over;” , 
A. Barnes, agent, on “Closing,” and 
David Schnitzer, veteran of some 30 
years w ith a large volume in force, on 
“Reminiscences.” C. A. Stone, con- 
nected with the company 41 years, gaye 
the invocation. Mr. Hintzpeter extended 
the welcome. E. E. Crosby, supervisor, 
was morning session chairman and M, 
E, Hickey afternoon chairman. Mr. 
Hickey is president of the agency’s field 
club this year. Mr. Hintzpeter pre- 
sented embossed pen and pencil sets to 
two agents who qualified for the app-a- 
week club with 26 weeks’ continued pro- 
duction, P. W. Duffey, vice-president of 
the agency field club this year, and M. 
A. Miller. “ 


OFFICE UNDERWRITERS MEET 


The Home Office Life Underwriters 
of Chicago held a meeting this week. 
The main subjects discussed were non- 
medical and juvenile policies. R. J, 
Campbell, Continental Assurance, was 
chairman of the e. 
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BUDINGER "AGEN cY’s WORK 


Fourteen agents of the F. J. Budinger 
Agency of the Franklin Life in a one- 
day drive Dec. 7 wrote 31 applications 
for $107,497 of business; the largest 
single application was $10,000. The 
paid business of this agency is 112 per- 
cent over that of last year. A series of 
sales drives held during the current 
year would seem to indicate that the 
public is eager to put new money into 
life insurance when the suggestion is 
made. 


CELEBRATE HOUZE’S BIRTHDAY 


The 50th birthday and 31st anni- 
versary of the connection of W. M. 
Houze, Chicago general agent, John 


Hancock Mutual Life, with his com- 
pany, was celebrated at an agency con- 
vention and dinner attended by a num- 
ber of home office officials. There were 
about 60 present at the dinner, includ- 
ing the agency and office force. H. G. 
Schafer, superintendent of agencies, was 
on from the home office with F. J. Keeie 
of the underwriting department, and C. 
S. Jones of the agency department. Mr. 
Houze was presented a handsome hand- 
tooled leather testimonial of affection 
and esteem, the pages of which were 
beautifully illuminated in medieval 
fashion, with signatures of the agency 
force and guests. This was a gathering 
only of “the full-time organization, 
which presented Mr. Houze also a large 
bouquet of roses. 








NEWS OF THE FRATERNALS 





In Plea to Relief Officials 





National Fraternal Congress Seeks to 
Protect Cash Values in Policies 
in Florida Session 





The National Fraternal Congress, in 
its final session during the mid-winter 
meeting in St. Petersburg, adopted a 
resolution memorializing the authorities 
at Washington to refrain from forcing 
applicants for relief to take down the 
surrender values of their insurance poli- 
cies. 

The resolution was introduced by P 
F. Gilroy, head of the Woodmen of the 
World of Denver. The matter had been 
brought to his attention by the Oregon 
Fraternal Congress and by the Artisans: 
There was also more discussion of the 
institutional advertising campaign of the 








fraternals. F. W. Heckenkamp, head 








of the Western Catholic Union ot 
Quincy, Ill, again took the floor and 
urged the fraternals to go through with 
the project. He is one of the foremost 
advocates of the program. He is 4 
florist and has seen the benefits that 
have come to his trade from the “Say 
It with Flowers” campaign. However, 
opposition has developed on the part of 
certain leaders in the congress and some 
of the largest orders have not agreed 
to participate. About $300,000 has al- 
ready been pledged, whereas the ob- 
jective was $800,000. 

At the final session greetings were 
brouht by Col. C. B. Robbins, manager 
of the American Life Convention. 





Council Approves Changes 


The Modern Woodmen executive 
council has approved revisions of the 
society’s double indemnity, limited acci- 
dent and waiver of benefit payments 
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riders so as to permit their issuance to 
members of the regular military or naval 
establishments, except that benefits shall 
not be payable in event of war, riot or 
insurrection. 





Junior Work Is _ Beneficial 


Lessons of Obedience and Kindliness 
Taught in Ritual; Instruction in 
Music and Games 








The juvenile insurance sold by fra- 
ternals not only has made it possible for 
parents to carry protection on their chil- 
dren in maximum amount at minimum 


_cost, but has been the medium of in- 


culcating many valuable lessons in the 
children’s minds, Vice-president Norton 
J. Williams of the Equitable Reserve As- 
sociation comments in that society’s pub- 
lication. 

An important activity in the junior 
insurance department is junior lodge 
meetings. These, Mr. Williams said, 
are rendering a great service in develop- 
ing boys and girls into worth while 
young men and women with high ideals 
of citizenship. 


Teach Obedience, Kindliness 


The societies have a junior ritual in 
which are found lessons of obedience to 
parents and country, the lesson of love, 
kindliness and consideration for their 
fellow men. 

“There is no greater work that we 
can undertake than to teach the coming 
generation the importance of loyalty and 
patriotism to their friends, their country 
and the government under which they 
enjoy life and liberty,’ Mr. Williams 
writes. “These are the very foundations 





Federal Home Loan Bank 





Board Head Will Speak 











JOHN H. FAHEY 


John H. Fahey, chairman of the Fed- 
eral Home Loan Bank Board and chair- 
man of the Home Owners Loan Cor- 
poration, Washington, D, C., spoke 
before the Association of Life Insurance 
Presidents Thursday morning, he being 
an eleventh hour speaker added to the 
Program. He has been connected with 
the activities of the federal administra- 
tion in his present capacity since 1933. 
He has been a member of the United 
States section of the International 

merican Press System since it was 
formed in 1915. He is a newspaper 
man, having been connected with the 
Associated Press” and published the 
“Boston Travelers,” Manchester, N. H., 

Mirror,” and the New York “Evening 
Post.” He is now publisher of the 
Worcester, Mass., “Post.” He served 
as director, chairman of the executive 
committee and president of the United 
States Chamber of Commerce in the 
founding in which he participated. 





upon which the American home is built.” 

He comments that one of the most 
interesting phases of junior insurance is 
to watch the children at work. They 
are easily interested in rendering assist- 
ance to field representatives in securing 
new junior members. They want to 
bring their friends into the lodge rooms 
to participate in activities. 


Teach Youngsters to Play 


In the junior lodges much is being 
done in addition to the higher lessons 
taught in the ritualistic ceremony. The 
boys and girls are taught how to play. 
Mr. Williams says it is a recognized fact 
that the next generation must be taught 
to do something during leisure hours.’ 

In the junior meetings the children 
are shown how to get the most out of 
games. They are taught that a certain 
amount of time every day must be spent 
in reading books and magazines con- 
taining the higher type of literature; 
that no person ever should become too 
old to study or have a desire for knowl- 
edge. 

In addition, there is the healthful ex- 
ercise and channel for expending sur- 
plus energy to be found in work on 


the drill team, and also. the interesting | 
and beneficial participation in activities « 


of the orchestras, fife and drum corps 
and choral clubs. Mr. Williams says 
there is nothing that will help to keep 
the mind more stable than an apprecia- 
tion of music and this fact is being 
widely recognized by the fraternals in 
the junior work. 





Several Fraternal Suits 
in Tax Drive to Be Heard 





OKLAHOMA CITY, Dec. 13.—For 
the second time this year, the majority 
of the tax cases pending against foreign 
fraternals operating in Oklahoma have 
been referred to the federal court in this 
city. Originally most of them were filed 
in district courts of Oklahoma county 


‘by state authorities. Then attorneys for 


the societies had a number of cases 
changed to federal court, which were la- 
ter remanded by Federal Judge Vaught 
to the state district court on the ground 
that they failed to come under the head 
of personal suits against foreign com- 
panies and therefore the federal court 
did not have jurisdiction. The suits 
were then withdrawn and refiled in the 
state court by state officials. Hearings 
of several of these cases have been set 
for early in January, among them being 
the Grand Fraternal of Philadelphia, 
Jan. 8, Supreme Ruling Fraternal Mys- 
tic Circle of Philadelphia, Jan. 7, and 
Police & Firemen’s Life Association of 
Indianapolis, Jan. 4. 





Sccieties Report Lapsation 
of Older Members Is Heavy 


Fraternals report that while new busi- 
ness is increasing over last year, the 
lapsation ratio among older members 
continues to be heavy, despite the fact 
that most local lodges are equipped with 
loan funds out of which payment of 
assessments is made for members who 
seek and need that aid. Since most of 
the new members are comparatively 
young and those who drop out represent 
what would otherwise mature into 
claims within a few years, this makes 
for greater financial security for the fra- 
ternals, but managers feel that it tends 
to frustrate the original aims of their 
organizations. 


Federal Grand Jury Is to 
Hear Fraud Ring Evidence 


Evidence is to be presented Dec. 19 
to the federal grand jury at Muskogee, 
Okla., in support of charges that an al- 
leged ring has mulcted the Modern 
Woodmen of $47,000 by filing death 
claims in the names of fictitious persons. 
Eight have been arrested in Oklahoma, 
one in Arkansas and one in Texas by 
postal inspectors and local police en- 























One of the Residences of the 


BEN HUR HOME FOR AGED 


|‘ addition to all modern forms of legal reserve life insurance 
the Ben Hur Life Association provides a Home for its aged 
and dependent members or policyholders. It is not a mere 
institution but rather a real HOME where contentment and 
happiness in the latter years of life are provided abundantly. 
One hundred rolling acres of beautiful lawns and farm lands 
help to make the Home, with its spacious residences, one of 
the most attractive features of a Ben Hur legal reserve policy. 


BEN HUR LIFE ASSOCIATION 


Founded 1894 
HOME OFFICE: CRAWFORDSVILLE, IND. 


John C. Snyder, President Edwin M. Mason, Secretary 

















ANOTHER 
RECORD 
OF MERIT 





Home Office Building 


Announced by the 


AID ASSOCIATION FOR LUTHERANS 


APPLETON, WISCONSIN 
Oct. 1, 1934—Statement 
Total Assets $16,450,860.41 — A gain of $900,000 for the nine months’ 
period. 
Insurance in Force, $141,165,983 (Both Departments) 
A gain of over $10,000,000 in nine months. 
Membership, 120,518 (Both Departments) 
A net gain of 8,723 members since January 1, 1934 
New Insurance written in nine months of 1934—$17,788,000 
An increase of 27% over the same period of 1933 
Each month of 1934 has shown a larger amount written than that of the 
corresponding month of 1933 
Fraternal Legal Reserve Insurance 


AID ASSOCIATION FOR LUTHERANS 


_ Alex. O. Benz, President Wm. H. Zuehlke, Treasurer 
Wm. F. Kelm, First Vice-President Albert Voecks, Secretary 











Aggressive and Progressive 


Our record speaks for itself. 
Splendid territory still available. 


LUTHERAN BROTHERHOOD 


Herman L. Ekern, Pres. 


608 Second Ave. S. Minneapolis, Minn. 
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WoopMen m= WoRLD 


Six Modern Legal 
Reserve Contracts 


Ordinary Life 

©@Twenty Payment Life 

© Endowment at Seventy 
@Twenty Year Endowment 
@ Family Income 

@ Juvenile 


These contracts are participat- | tor. 
ing, and provide all standard 
non-forfeiture options. 


Operating for forty-four years 
in California, Oregon, Wash- 
ington, Colorado, Idaho, Mon- 
tana, Nevada, Utah, and Wyo- 


ming. 


Write for particulars and 
open territory to 


PETER F. GILROY, President 
1447 TREMONT STREET 
DENVER, COLORADO 





non, Tex., and 


Fulton county. 


rapidly. 


ters city. 


new installation 


evening. 





card. 





gaged in the search, and Inspector E. 
’. Harpens at Muskogee expects to 
arrest an 11th suspect soon. The group 
of suspects includes L. A. Tittle, former 
insurance agent, arrested at Mount Ver- 
J. F. Watkins, also a 
former agent, held at Seminole, Okla. 
In Arkansas, postal inspectors arrested 
Perry Goodwin, assistant prosecutor of 


Des Moines Society Growing 


The Fraternal Aid Association of Des 
Moines, organized July 15, is growing 
Organizers are Former State 
Senator J. H. Allen, president; Allen 
Whitfield, vice-president; C. D. Hellen, 
secretary; State Senator I. H. Knutson, 
treasurer; V. H. Blank, assistant sec- 
retary; L. J. Irwin, organization man- 
ager, and J. L. Long, extension direc- 
The association operates under a 
system of membership dues and assess- 
ments to pay death benefits, the aim 
being to pay death claims to cover 
funeral expenses not exceeding $1,000, 
although at present $750 is the limit. 
It has a ritual and a covenant to which 
members subscribe. 


Meet in Chicago April 23-25 


Date for holding the supreme session 
of the Royal League of Chicago has 
been set for April 23-25 in the headquar- 
A general meeting of the 
membership will be held the first eve- 
ning when there will be a prevue of the 
services 
written and an exhibition drill by teams. 
A dinner-dance cotillion in the Hotel 
Sherman is scheduled for the second 


now being 


M. A. Stanton has been appointed su- 
preme orator to fill the vacancy left by 
the death of Prof. H. P. Rountree. Mr. 
Stanton has been associated with the 
Royal League for almost 20 years and 
for a long time has been a member of 
the advisory council of Illinois. 


Start 1935 out right by subscribing to 
the publications listed on the enclosed 
Check, sign and mail now! 








THE Security Benerit ASSOCIATION 


Has Legal Reserve Certificates to meet the 
Requirements of any Family and Any Income 


Special Features: 
JUVENILE 
CERTIFICATES 
American Experience 4% 
Twenty Pay Life 

Two Educational 
Certificates 

Term Certificate to Age 16 
With Transfer Privilege 

Whole Life Level Rate 
Certificate 


Field workers find our contracts most attractive. 
For information address: J. M. KIRKPATRICK, National President 


TOPEKA, KANSAS 


A Mutual Co- 
operative 


pital. All 
members en- 
titled to bene- 
fits of these 
institutions 
without con- 
tributions ad- 
ditional to 
regular pre- 
mium rates. 


ADULT 
CERTIFICATES 


American Experience 4% 
Twenty Payment Life 
American Experience 4% 

Whole Life 
American Experience 4% 
Paid-up at Age 70 : 
N. F. C. 4% Ordinary Life 
















SAFE IN ALL KINDS 


A Life Insurance Organization 
Must Be Prepared to Meet 
Stormy as Well as Sunshine 
Conditions Over Many Years. 


This Association Added One Quarter 
of a Million Dollars to Its Assets 
During the Last Year of the Depression. 


Favorable Territories in Wisconsin, 
Illinois, Minnesota and Michigan. 


OF WEATHER 


EQUITABLE RESERVE ASSOCIATION 


NEENAH, WISCONSIN 





Il 








New Chairman of the 
A. L. C. Financial Section 











E. B. RAUB, JR., Lafayette, Ind. 


Edward B. Raub, Jr., who becomes 
chairman of the Financial Section of the 
American Life Convention, is another 
life insurance son who has come to the 
front. His father is president of the 
Indianapolis Life. Mr. Raub was born 
July 23, 1901, at Indianapolis. He gradu- 
ated from Wabash College in 1921 and 
Harvard Law School in 1924. He en- 
tered practice of law in Indianapolis, 
becoming identified with the firm of 
Matson, Carter, Ross & McCord. He 
was appointed attorney for the park and 
recreation department of the city. He 
went to Lafayette in 1929 and is coun- 
sel for the Lafayette Life, carrying on 
in addition a regular legal practice. He 
was on the airport commission at In- 
dianapolis, which laid out the municipal 
airport. 

Mr. Raub is not unknown to the Fi- 
nancial Section of the American Life 
Convention, because he read a paper be- 
fore it at Toronto and later at Chicago 
in 1988. 








Still Examining the Assets 


Illinois Bankers Life Has Not Com- 
pleted Its Appraisal of the 
Abraham Lincoln 





The Illinois Bankers Life of Mon- 
mouth, Ill., has not yet completed its 
appraisal of the assets of the Abraham 
Lincoln Life and has therefore not yet 
reached a decision as to whether to re- 
insure the business. A contract of re- 
insurance was entered into, subject to 
an appraisal and examination of assets. 
The task may be completed this week. 

It is extremely doubtful whether the 
Illinois Bankers will find the assets in 
such shape as to justify assuming the 
policy obligations in full. One bad fea- 
ture is the rather large volume of Court 
of Honor business, which came to the 
Abraham Lincoln, through reinsurance. 
This is fraternal business with practi- 
cally no loading and the mortality has 
been very high. 

The Illinois Bankers Life does not 
propose to take over the accident and 
health business of the Abraham Lin- 
coln. Several interests have been to 
Springfield to submit bids for the acci- 
dent business, but none of these offers 
has been formally entertained, because 
of the uncertainty concerning the dis- 
position of the life business. 

This week indictments were returned 
by the Cook county grand jury against 
seven on charges of an alleged plot to 
loot the Amalgamated Trust & Savings 
Bank of Chicago and the Abraham Lin- 
coln Life. 

Those named are Dave Barry, prize 





fight referee, Joseph Baiata, ex-convict 
and bank and insurance company map. 
ipulator, Otto Van Derck, clerk in the 
Amalgamated Bank, Abraham Karatz, 
lawyer and side-show barker, Gustaf 
Lindquist; former Minnesota insurance 
commissioner, who was placed at the 
head of the Abraham Lincoln for q 
time and is now a fugitive, W. W. Ehl- 
ers, a broker, and Hayden Sanders, for- 
mer dice thrower at a cigar counter, 
who served for a time as treasurer of 
the Abraham Lincoln. 


Insurance Ad Conference 


Holds Meeting in New York 


NEW YORK, Dec. 13.—The Insur- 
ance Advertising Conference held its 
semi-annual meeting here, the morning 
being given over to group meetings, 
A. A. Fisk of the Prudential presided 
over the life gathering. Important mat- 
ters relating to advertising problems 
were discussed. 

At the luncheon, E. M. Allen, execu- 
tive vice-president National Surety, ad- 
dressed the conference, stating that an 
insurance trade paper advertising pro- 
gram is highly important to companies, 
He was followed by P. L. Thomson, 
president Audit Bureau of Circulations. 

A general meeting was held in the 
afternoon, all members participating, 
John Palples of Batten, Barton, Dur- 
stine & Osborn spoke on “Tested Ad- 
vertising.” 





New System for Analyzing 
Railroad Bond Investments 





A new simplified system for analyzing 
railroad bonds has been devised by E. J. 
Seifert, Chicago railroad securities con- 
sultant. His “Financial Resume of Rail- 
roads” condenses the necessary data for 
judging and comparing rail bonds into 
one sheet for each system. The individ- 
ual bond issues are rated and tabulated 
so as to show the relative position of 
each issue in the capital structure. Per- 
tinent data on over-capitalization, fixed 
charges, refunding, current position, ex- 
pansion and management can be deter- 
mined easily. Supplements show the 
main source of revenue of each system, 
comparison of terminal bonds, bond rat- 
ings, and a digest of legality. Sixty-two 
rail systems are covered. The book is 
loose-leaf and costs $20. It can be se- 
cured from THE NATIONAL UNDERWRITER, 


Bray Chicago Club Speaker 


Francis G. Bray, who is in charge of 
accident production for the Travelers 
in Chicago, will talk to the Accident & 
Health Insurance Club of Chicago at 
its meeting at the Hamilton Club Dec. 
19 on methods of approach and canvass 
in the sale of accident insurance, meet- 
ing objections and breaking down sales 
resistance. 


W. A. Rowe Advanced 


Promotion of W. A. Rowe from su- 
pervisor of accounts to supervisor of 
city loans for the entire country is an- 
nounced by the Union Central. He has 
been associated with the company 35 
years, starting in the collection depart- 
ment, and later was a bookkeeper. 


Harry Isgrig Found Dead 


Harry Isgrig, manager Guardian Life 
in Cincinnati, was found dead in his 
automobile in the garage of his home 
Tuesday. He was 52 years old. The 
engine of the automobile was running 
and a rubber hose attached to the ex- 
haust pipe extended into the car. A 
son, Glenn, is supervisor in the agency. 





M. S. Huggins, 35, district manager 
in Memphis, Tenn., for the Life & Cas- 
ualty, was shot and fatally wounded 
while hunting near Memphis. He joined 
the Life & Casualty 15 years ago and 
was promoted to district manager 10 
years ago. 
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SALES IDEAS AND SUGGESTIONS 











Service to Client Is Found 
Main Element of Success 








Clients must feel that they have been 
served, not sold. That is the essence of 
success in selling life insurance, accord- 
ing to A. B. Culbertson, a leading pro- 
ducer of the Pilot Life of Greensboro, 
N. C., in Goldsboro. It is a matter of 
fitting a certain policy to a particular 
need, Mr. Culbertson says. 

He recently secured 103 policy con- 
tracts in 54 working days, from Sept. 
10 to Nov. 10. 


Recital of Day’s Work 
Well Demonstrates Methods 


Mr. Culbertson, before June, 1933, 
when he entered life insurance work, 
was a superintendent of schools and in 
this position was able to contact many 
outstanding citizens of his community. 
Yet this alone would not enable him to 
secure his large volume of business, 
much of which is placed with settlement 
at the time of application. 

His recital of a few experiences, and 
comments on his work form an inspiring 
document. 

“Yesterday morning just as it started 
raining and sleeting I left Goldsboro 
about 10 o’clock and went into the Eu- 
reka section, which is about 14 miles 
from Goldsboro, and wrote three appli- 
cations. I was back in Goldsboro in 
time to bring the boy from school at 2 
o'clock. 

“T must relate one of the things which 
happened on this tour for it is one of 
the funniest things that ever occurred in 








my experience. About three weeks ago 
I wrote Abel Brainerd $1,000 20 pay on 
his own life; he being well pleased, I 
went back to his home yesterday to in- 
terest him in a°20 pay juvenile policy 
on each of his two children. 

“He was gone to the cotton gin so 
I went into the house and talked with 
his wife about the matter, as he had told 
me previously that he would take up 
the matter with her. The little 4-vear 
old girl had some green popcorn in a 
short-handled shovel and seemed to be 
having great difficulty in the business of 
popping green corn. I made it my 
privilege to get down before a hot fire- 
place and perform the operation of pop- 
ping the corn. (This is just another 
way of getting close to folks.) 


Helps Child of Family 
Pop Corn in Fireplace 


“The mother, who seemed to be most 
sympathetic, and being accustomed to 
conferring with her husband around the 
family fireplace, upon seeing that I 
was about to burn my hands said, 
‘Honey, if you don’t watch out you will 
burn your hands.’ I pretended not to 
notice the statement, and got my glove 
and put it on in order to take care not 
to do just what she warned me against. 
After I finished popping the popcorn the 
little girl ate every grain of it. 

“After Mrs. Brainerd had given me 
dates of birth of the two children and 
told me about a neighbor down the road 


whom she had heard express a desire 
to buy insurance, I took my departure 
to the nearby home where I secured an 
application, annual premium in advance. 
Then I proceeded to carry, in my own 


‘car and at my own expense, of course, 


the prospect to our examiner in a nearby 
village where I waited until the ex- 
aminer came and made the examination. 


Insures Both Children 
and Gets Some Potatoes 


“In the meantime, Mr. Brainerd had 
returned home. I called back at his 
home and, to make a long story short, 
I carried away an application on both 
children and a peck of red Bliss potatoes 
for which I tried to pay the man, but 
found that it was a good will donation. 
As I have said before, I was away from 
Goldsboro less than four hours and at 
the best 15 miles from home. 

“No matter what I find my prospect 
doing, I will not interrupt unless I am 
able to help him with his cotton picking, 
his potato digging, his floor sweeping, 
his hay bailing, his corn husking, or 
whatever task he may be performing.” 


Qualifies His Prospects by 
Asking Pointed Questions 


Mr. Culbertson loses no time with 
mere suspects, but qualifies them as 
prospects by finding out, as he explains 
it: “First, that he is able to buy; sec- 
ond, that he knows enough thrift to put 
first things first when investing; third, 
that, insofar as can be found out, his 
health will warrant issuing insurance. 
Then I want to know the number in 
his family, dependents if any, his ap- 
proximate income, his habits in general, 
his age, and the type of work he does. 
I will apologize to the most humble per- 
son for even asking him for an interview 
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The Indianapolis Chartered Life Un- 
derwriters and the C. L. U. study class 
heard a talk Dec. 10 by Dr. Verne 
Steward, sales analyst, recently of the 
University of Southern California. Dr. 
Steward discussed “Practical Sales 
Psychology for Today’s Market.” 

* oe 2% 

At the Los Angeles C. L. U. chapter's 
December meeting Dr. G. A. Laing, 
professor of economics at the California 
Institute of Technology, discussed basic 
changes in economics. Changes in finan- 
cial, business and technical methods 
have gone far ahead of the normal 
thinking of the people as a whole. All 
business activity today is predicated 
upon the principle of cooperation, while 
individual thinking is still mainly con- 
cerned with the idea of competition. 











while he is busy. When I do gain an 
interview I want it to be under the 
most favorable circumstances, with no 
one present, with the room or other 
place of the interview comfortable.” 

He describes an additional experience 
that illustrates his methods: 


Sells Uninterested Husband 
by Using Homely Argument 


“Another instance which comes to my 
mind took place around a heater 25 miles 
from home. The man, father of six 
children, was not interested in buying 
any life insurance. However, his wife 
was interested in seeing her husband 
buy some insurance. His contention was 
that his buildings, which had gone with- 
out repairs for a number of years, 




















Illinois, 

















Ideals 


Tuese DAYS we hear much 
about New Deals, Raw Deals, Mis- 
Deals and Rare Deals, but the con- 
servative steady progress of this 
Company has been based upon the 
proposition of a Square Deal to 
policyholders and agents. 


After twenty-seven years we still 


believe that is the Ideal Deal. 


Agency openings in 


Michigan and Missouri 


BANKERS MUTUAL LIFE Co. 
FREEPORT, ILLINOIS 


Founded in 1907 




















Indiana, 






































of the Home! 


else disappears. 


impregnable. 


form of investment. 


HEAD OFFICE 


Life Assurance is the Backlog 


You know—the timber at the back of the 
fireplace, against which the lighter fuel is 
piled and the fire is built—reflecting and in- 
creasing the comfort of the blaze—holding 
and radiating welcome heat when other fuel 
has been consumed. The backlog is what must 
first be secured. It remains when everything 


That is what the soundest financiers call 
life assurance — a Backlog! 
gages, stocks, savings, building and loan 
shares—all desirable—but secondary. By life 
assurance an estate can be created outright. 
It is unaffected by market fluctuations. It is 
In the Sun Life of Canada, 
life assurance is not only a sure bulwark 
against death or disability—it is a profitable 


There is a Sun Life policy suited to every requirement. 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 
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needed immediate attention. He told me 
that in case of rain, or storms, consid- 


erable damage would be done to what-. 


ever he had in these buildings. 

“T said to him in substance: ‘Mr. 
Jones, you are a friend of mine and I 
am going to say that no man has any 
right to bring six children into the world 
and then put his thought and energy and 
money all on buildings and make no 
provision for a cash estate at his death. 
Your wife is willing to sacrifice; your 
three largest children sitting here are 
willing to.do without some clothing or 
make any other sacrifice in order to help 
you build up a small cash estate. There 
is no investment which will do this quite 
so economically and surely as life insur- 
ance. 

“Mr. Jones said he would try $1,000. 
I filled out the application and explained 
to him when a policy is in force, i. e. 
when a payment is made and the appli- 
cation is approved by the company, tak- 
ing the precaution to tell the applicant 
the whole truth about the matter, he 
said that he would pay five dollars in 
advance. Mrs. Jones, sitting on my 











right hand, as I was between the hus- 
band and wife, whispering to me, said, 
‘Well, let him carry the $1,000 and I 
will pay $5 in advance on another $1,000.’ 
The husband and wife, from two dif- 
ferent hiding places brought out $5 each 
and I wrote the receipt for $10 advance 
payment. 

“When I left the home they both 
seemed to be very happy and the wife 
said to me, ‘We have had a number of 
agents come along and they have all 
tried to sell us the highest-priced poli- 
cies possible, it seems, and I have 
thought that the right man would come 
along sometime and we would buy from 
him.’ 


Tries to Draw Prospect 
Out on Ideas and Aims 


“IT do not talk business constantly, 
but gradually find out his ideas, his atti- 
tudes, his financial condition and _ his 
social situation. I do not try to sell him 
anything, but whatever statement he 
makes I try to build onto it as a basis 
for getting him interested in life insur- 
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Barrett N. Coates Cari E. Herfurth 
COATES & HERFURTH 
CONSULTING ACTUARIES 


114 Sansome Street 437 So. Hill Street 
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MILES M. DAWSON & SON 
CONSULTING ACTUARIES 
500 Fifth Avenue New York City 














SAN FRANCI LOS ANGELES 
ILLINOIS 
J. C. Cameron W. W. Chambreau 


CAMERON & CHAMBREAU 
Consulting Actuaries & Tax Consultants 
111 West Monroe Street, Chicago 
Organization, Management, Pensions, 
Agency Planning, Federal Tax Work. 


Washington Office, Shoreham Bldg. 























DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 N. La Salle St. 
Telephone State 1213 
CHICAGO, ILLINOIS 





ance. I do not take issue with any 
statement he makes, but try to reason 
with him, if necessary. 

“Closing is one of the easiest things 
in the selling business if properly done; 
it is merely a matter of offering to the 


prospect a contract for his approval after, 


and only after, he has come to the ¢g 
clusion that it is an investment. |} 
many cases I find it wise to explain whe 
a policy is in force getting at least 
small advance payment, serving to bjy 
the applicant in most cases. I do 
find it difficult.” : 
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PACIFIC COAST 
Assessment Concerns Cited 
Charge 42 Are “Obtaining Money Under 


False Pretenses”—Receiver Sought 
for Cosmopolitan Mutual 





SAN FRANCISCO, Dec. 13.—Noti- 
fication that 42 chapter 452-F assess- 
ment life and benefit associations of 
California are operating in violation of 
the insurance laws of California and 
are “obtaining money under false pre- 
tenses” has been sent by Commissioner 
E. F. Mitchell to the district attorneys 
of five counties of the state in which 
these organizations have headquarters. 

Commissioner Mitchell has applied 
for receivership for the Cosmopolitan 
Mutual Life of Los Angeles, a chapter 
4 assessment organization. Recent ex- 
amination revealed a number of unpaid 
claims for a substantial sum and a re- 
duced membership, reducing the possi- 
bility of raising money through assess- 
ment with which to pay these claims. 

The Progressive Life of Los Angeles, 
an assessment mutual benefit organiza- 
tion, has been notified by the California 
insurance department to cease writing 
commercial aviators in the state of 
Washington and to submit to the in- 


Many Unlicensed Companie 


Commissioner Averill of Oregon W 
Citizens of His State About 
These Concerns 








Commissioner Averill of Oregon ha; 
sent a broadcast to citizens of his state 
calling attention to the number of un. 
licensed companies doing business by 
mail within its bounds. Many of these 
are mutual benefit outfits located in dis. 
tant states. Commissioner Averill said: 
“From the policyholders’ standpoint, it 
is important that every insurance com- 
pany be compelled to secure a state |i 
cense wherever it operates. This en- 
ables him to have recourse to the courts 
of his state in the event of a dispute 
over a claim, whereas otherwise it would 
be necessary for him to go to the un- 
licensed company’s home state to bring 
suit.” 








surance department its policy forms for 
approval. According to reports ema- 
nating from Washington, the concert 
was actively soliciting business on the 
lives of commercial aviators offering to 
furnish the coverage for this type of 
risk at a comparatively low premiun. 
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NEWS ABOUT LIFE POLICIES 





New Policies, Premium Rates, Dividends, Surrender Values, and all Changes in 
Policy Literature, Rate Books, etc. Supplementing the “Unique Manual- 
igest’’ and “Little Gem,” Published Annually in May and March respectively. 


PRICE, $5.00 and $2.00 respectively. 





Details of 1935 Schedule 
of Home Life of New York 





Details of the new 1935 dividend 
schedule of the Home Life of New 
York are given below: 


Whole Life Payable at 85 


c——Dividend Year——-, 
Age Prem. 1 5 10 15 20 
OU cess $18.07 $3.45 $3.85 $4.62 $5.58 $6.17 
ae 20.22 3.45 3.86 4.71 5.63 6.30 
ee Oe 22.95 3.46 3.94 4.75 5.76 6.47 
ree 26.49 3.52. 3.96 4.86 5.92 6.93 
40 5 00% 31.13 3.52 4.05 5.02 6.40 7.58 
Se ee 37.35 3:59 4.19 5.50 7.09 8.61 
DOr es ee 45.87 3.75 4.69 6.25 8.23 10.24 
Se 57.61 4.35 5.51 7.54 10.10 12.25 

20 Pay Life Payable at 85 
a ee 27.89 3.83 4.51 5.75 7.31 8.69 
ae 30.20 3.83 4.56 5.90 7.47 9.02 
00.555. 32.96 3.84 4.65 5.98 7.70 9.42 
lS eS 36.33 3.89 4.67 6.13 7.97 10.04 
Se 40.51 3.89 4.76 6.30 8.48 10.82 
05.4 3..% 45.90 3.93 4.86 6.74 9.14 11.87 
i 53.09 4.04 5.28 7.37 10.12 13.27 
Bob. sci 62.98 4.57 5.97 8.42 11.51 14.91 
20 Year Endowment 

ae ee 47.67 4.59 5.86 8.03 10.78 13.79 
A ee 48.15 4.50 5.80 8.02 10.78 13.92 
ee 48.83 4.45 5.77 7.94 10.78 14.08 
BD. h > +.< 49.85 4.42 5.66 7.87 10.78 14.30 
a 51.48 4.30 5.58 7.80 10.91 14.60 
Bee 54.22 4.26 5.52 7.94 11.14 15.04 
_ See 58.81 4.27 5.75 8.25 11.61 15.62 
| ee 66.36 4.70 6.26 8.98 12.57 16.59 





Two Hartford Companies Not 
Raising Rates at This Time 





Action of the Travelers, Aetna and 
Connecticut General to increase nonpar- 


ticipating premium rates, effective Jan. 


1, an advance in cost of insurance aver- 
aging about 2 percent, will not be fol- 
lowed, at least immediately by the two 
mutual companies of Hartford, the 
Phoenix Mutual and Connecticut Mu- 





tual. 
ent. 

The increase in rate by the three com- 
panies is not uniform, and factors other 
than interest have been taken into con- 
sideration in promulgating the new 
rates, according to officials. 


They are taking no action at pres- 


London Life ‘Reduces Dividends 


The London Life has announced that 
dividends on participating policies, ex- 
cept at the younger ages, will be re- 
duced in 1935 owing to the general de- 
cline in interest rate. The rate of in- 
terest paid on policyholder funds left 
with the company will be lowered from 
5 to 4% percent. Pension bond rates 
have been raised and maturity values 
lowered. There will be no change in its 
non-participating rates for the time 
being. 








Great West Life 


The Great-West Life of Winnipeg will 
continue the same dividend scale next 
year as has been in force in 1934. The 
interest rate on accumulated profit funds 
and on proceeds of policies will be 4% 
percent. During the last year the com- 
pany extended the profit sharing privi- 
lege to paid-up bonus additions and to 
paid-up policies taken on surrender of 
participating contracts. 


Kentucky Department Changes 


C. T. Stewart, Lexington, has beet 
named secretary to Commissioner G. 
Senff of Kentucky. He succeeds Ver 
non D. Rooks, who recently was ap- 
pointed actuary of the department, fill- 
ing a vacancy caused by resignation © 
W. P. Tate to become president of the 
Independence of Louisville. 


The Reliance Life has appointed F. J: 
Durgin district agent at San Diego, Cal. 
He was with the Fidelity Mutual for 
15 years and has been successful in pe! 
sonal production and agency work. 






























